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This year, the Ontario ag community adjusts 
to the new reality of neonics regulations. There 
certainly have been some challenges and 
learning curves. In my family farm operation, 
for example, my sister spent a notable amount 
of time trying to track down the Municipal 
Property Assessment Corporation roll num-
bers for our rented acres, necessary for the pest 
assessment reports. And, across the province, 
farmers have seen the variable stands. 
Despite these challenges, the industry has 
announced some exciting biotech and seed 

treatment developments. Monsanto’s Roundup Ready 2 Xtend soybeans, for 
example, will be available for the 2017 growing season. These beans are 
tolerant to both dicamba and glyphosate herbicides. 

Our family grew some of these seed beans last year, giving me a first-hand 
glimpse of this exciting new technology. The joint herbicide program enabled 
us to keep the field clean of weeds. 

As an industry we’ll have to learn the protocols to efficiently manage these 
new products. According to the St. Louis Post-Dispatch in Missouri, for 
example, some farmers reported crop damages, allegedly from dicamba 
herbicide that was improperly used and subsequently drifted.

In our main feature, writer Lisa McLean delves into a seed report for the 
province. She explores some of the challenges the industry has faced so far this 
cropping season and highlights lessons learned for moving into 2017. McLean 
also discusses new technologies and options as we begin to plan our inputs for 
next year. BF 
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Rainfall has been sparse to none at all for the first 
part of August across most of Ontario. Corn Heat 
Units (CHU) have kept pace with the 30-year 
average. Since May 1, CHU in Mount Forest, for 
example, are in the mid 1,900s; they are in the 
high 2,100s in Ottawa and low 2,500s in Windsor. 

Crop advancement is at expected growth 
stages. Corn and soybeans are now in the middle 
of their reproductive stages. Soil moisture is 
critical to keep up with the crops’ nutrient 
demands and to keep plants photosynthesizing lots of sugar to fill the kernels 
and beans. The yield components for corn are the number of cobs multiplied 
by the number of kernels multiplied by the kernel weight. 

The number of cobs and kernels have been set; the final yield will be a ques-
tion of how heavy the kernels will become. If there is a saving grace to this 
season’s weather, it is cooler night temperatures that reduce respiration rates 
resulting in more sugar to fill grain. However, rain makes grain and we won’t 
refuse any. BF

Dale Cowan is a senior agronomist with AGRIS Wanstead Cooperatives. Data 
from WIN and the Ag Grower Daily Dashboard Program.

FARM WEATHER REPORT

2016 CHUs in line with average 

BetterFarming.com
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Cash crop hurdles and options
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2016 Regional 
Meetings

OFA members: attend your local meeting and vote for OFA Convention Delegates and Policy 
Advisory Council members. For meeting time and location updates, visit ofa.on.ca

www.ofa.on.ca | Twitter: @OntarioFarms  @OFABenefits | YouTube.com/OntarioFarms | Facebook.com/OntarioFarms

COUNTY DATE TIME LOCATION

ALGOMA TBA TBA TBA
ARNPRIOR Oct. 21 6:00 PM Fitzroy Harbour Community Centre, Fitzroy Harbour
BRANT Sept. 22 7:30 PM Emcrest Farms, 65 Old Greenfield Road, Brantford
BRUCE Oct. 28 6:30 PM TBA
COCHRANE TBA TBA TBA
DUFFERIN Oct. 25 7:30 PM Township of Amaranth Recreational Hall, 374028 6th Line, Amaranth
DUNDAS Oct. 5 TBA TBA
DURHAM Oct.19 7:30 PM The Centre for Food, Durham College, 1604 Champlain Avenue, Whitby
EAST NIPISSING/PARRY SOUND Oct. 14 6:30 PM St. Joseph’s Church, 120 Memorial Park Drive West, Powassan
ELGIN Aug. 31 5:30 PM Great Lakes Farms, 5111 Union Road, Port Stanley
ESSEX Aug. 17 6:00 PM Colasanti’s Tropical Gardens, 1550 Road 3 E, Kingsville
FRONTENAC Sept. 29 7:00 PM Elginburg Church Hall, Elginburg
GLENGARRY TBA TBA TBA
GRENVILLE Oct. 12 8:00 PM Town Hall, Spencerville
GREY Oct. 14 6:30 PM TBA
HALDIMAND Oct. 19 TBA Agricultural Community Centre, 1084 Kohler Road, Cayuga
HALTON Oct. 20 7:00 PM TBA
HAMILTON-WENTWORTH Sept. 13 7:30 PM Ancaster Fairgrounds, Marritt Hall
HASTINGS Oct. 29 7:00 PM Madoc Arts Centre
HURON Oct. 21 7:00 PM Holmesville Community Centre
KAWARTHA LAKES/HALIBURTON TBA TBA TBA
KENT Aug. 30 5:30 PM Roesch Meats and More, 10910 Northwood Line, Kent Bridge
LAMBTON Aug. 24  6:00 PM The Ale House, 3225 River Street, Alvinston
LANARK Oct. 20 6:00 PM Beckwith Township Offices, Carleton Place
LEEDS Oct. 21 TBA Elgin Municipal Hall
LENNOX & ADDINGTON Sept. 27 7:00 PM TBA
MANITOULIN-NORTH SHORE Sept. 30 6:30 PM Providence Bay Community Hall
MIDDLESEX Sept. 1 6:00 PM Amy’s Restaurant, 28537 Centre Road, Strathroy
MUSKOKA Aug. 28 10:00 AM The New Oxbow Ranch, 1378 Beatrice Townline, Muskoka Lakes
NIAGARA NORTH Sept. 14 7:30 PM Rittenhouse Hall, 4890 Victoria Ave, Vineland Station
NIAGARA SOUTH Oct. 28 6:00 PM Casa Dante Italian Lodge, 34 Lincoln Street, Welland
NORFOLK (WEST & EAST) Sept. 28 8:00 PM OMAFRA Building Auditorium, Simcoe
NORTHUMBERLAND Oct. 14 7:00 PM St. Paul’s United Church Gathering Place, Warkworth
OTTAWA Sept. 13 TBA TBA
OXFORD Aug. 11 5:30 PM Leaping Deer Adventure Farm, 544212 Clarke Road, Ingersoll
PEEL Oct. 5 7:30 PM Brampton Fairgrounds
PERTH Oct. 14 8:00 PM Mitchell Golf Club, Mitchell
PETERBOROUGH Sept. 14 TBA TBA
PRESCOTT Sept. 26 6:00 PM Alfred Campus, Room Andre Demers, Alfred
PRINCE EDWARD Sept. 15 7:30 PM Bloomfield United Church, Sunday School Hall
RAINY RIVER TBA TBA TBA
RENFREW Nov. 5 7:00 PM Cobden Agricultural Society Hall, 43 Astrolabe Rd, Cobden
RUSSELL Sept. 30 8:00 PM J.R. Brisson Complex (Areana), Community Hall, 758 Brebeuf Street, Casselman
SIMCOE Oct. 6 7:30 PM White Pine Board Room, Midhurst
STORMONT Oct. 19 8:00 PM North Stormont Place, Avonmore
TEMISKAMING Oct.20 6:30 PM Grande Boulevard Restaurant, 12 Tenth Street, Earlton
THUNDER BAY Oct. 20 7:00 PM Royal Canadian Legion, Kakabeka Falls, 4556 Trans-Canada Hwy., Kakabeka Falls
WATERLOO Oct. 20 TBA TBA
WELLINGTON Oct. 21 7:00 PM Fergus Legion, 500 Blair Street, Fergus
W. NIPISSING/SUDBURY E. TBA TBA TBA
YORK Oct. 11 8:00 PM York Administrative Building, Seminar Room, 17250 Yonge Street, Newmarket
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http://ofa.on.ca/
http://www.ofa.on.ca/
http://youtube.com/OntarioFarms
http://facebook.com/OntarioFarms
http://www.ofa.on.ca/


6	 Farm News First > BetterFarming.com	 Better Farming September 2016

SHORTTAKES

Forty dairy cows in Holland will be in for the experience 
of a lifetime when they are transferred to a two-storey 
floating farm.

According to The Guardian, Beladon, a company that 
specializes in floating structures and is behind the idea, 
says the cows will live on a 1,200 square metre floating 
platform in Rotterdam harbour. The animals will pro-
duce up to 1,000 litres of milk daily that will be pasteur-
ized and made into yogurt on the floor below.

A filtration facility on the ground floor of the farm 
will purify the water from the cows’ urine to grow red 
clover, alfalfa and grass under artificial light.

Peter van Wingerden, Beladon’s director, told Fast 
Company’s Co.Exist section the larger picture is to create 
cities that are “completely self-sufficient on essential 
elements like clean water, energy, food and waste.”

Robots will refill 
food stations, a 
machine will clean up 
manure, and the cows 
will have access to an 
on-land pasture.

Beladon anticipates 
the US$2.7 million 
project will be com-
pleted in December 
2016 and has sched-
uled the grand opening 
for January 2017. BF

Three hundred communities and 3.5 
million people in southwestern 
Ontario could benefit from a new 
high-speed internet project.

The SWIFT (Southwestern 
Integrated Fibre Technology) initia-
tive will expand fibre optic coverage 
throughout 14 counties including 
Essex, Perth, Dufferin and Simcoe. 
Construction on the network is 
scheduled to begin by the end of 2016 
or early 2017.

SWIFT is a long-running project 
of the Western Ontario Wardens’ 
Caucus and its partners. The organi-
zation serves 15 upper and single-tier 
municipalities that occupy the region 
between Lake Huron and Georgian 
Bay in the north and Lake Erie in the 
south. 

“Farmers need broadband access to 
connect with their supply chain and 
marketplaces,” the SWIFT website 

announces as one of the many reasons 
why establishing reliable Internet 
connectivity is so important for the 
region. “(They need) to stay connect-
ed to embedded sensors for monitor-
ing and control of soil conditions, 
livestock locations, equipment 
operation and maintenance.”

Educators with a specialization in 
agriculture are also set to benefit from 
the high-speed coverage.

“Our work at (University of 
Guelph) in areas such as precision 
agriculture and knowledge mobiliza-
tion for agri-food innovation are 
entirely linked to the underlying 
broadband infrastructure that makes 
the uptake of new digital technologies 
possible,” Helen Hambly of the 
Ontario Agricultural College and 
member of the SWIFT advisory 
committee said in a university press 
release on July 26.

Several U.S. media outlets report the 
state of Vermont recently joined 
Connecticut and Maine in passing a 
GMO labelling law. As of July 1, any 
processed foods sold within Vermont 
which contain genetically modified 
ingredients must say so on the packaging. Many other 
states have also either proposed or passed similar legisla-
tion, and the push to require such labelling could impact 
the continent’s food industry.

The Vermont law contains provisions to fine non-
compliant companies up to US$1,000 per day for each 
item that isn’t properly labelled.

According to Capital Press, Grocery Manufacturers 
Association representatives said if a similar GMO bill 
passed in California, it could cost farmers $1.2 billion a 
year and increase a family’s grocery bill by $400 annually. 
In a 2013 white paper, the Washington State Academy of 
Sciences asserted seed producers, grain elevators, proces-
sors and others within the industry may need to charge 
more for their services to offset possible costs.

U.S. President Barack Obama has since signed a 
national law requiring GMO ingredients to be labelled. 
The law requires items containing GMOs to have a "text, 
symbol or electronic digital link" that lets customers 
know a product is made with genetically modified 
ingredients. The U.S. Department of Agriculture will 
have two years to finalize the law. BF

Dairy farm floats on water GMO labelling becomes 
reality in the U.S.

Taking swift action on rural Internet needs

GETTY

The SWIFT project is estimated to 
cost between $240 million and $281 
million. The governments of Canada 
and Ontario each invested $90 
million into the project. SWIFT’s 
website says $60 million will come 
from Internet Service Providers and 
an additional $20 million will come 
from municipalities and other 
supporters. BF

GETTY
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Nevertheless, few of the survey’s 
respondents listed economic advantag-
es among cover crops’ most attractive 
benefits. Economic advantages did 
appear as “leading entries in ‘Not a 
benefit on my farm,’” the study said.

Unsurprisingly, increases in soil 
health and soil organic matter were 
growers’ top reasons for using the prac-
tice in 2015. Soil erosion reduction, 
weed control and soil compaction 
reduction were other popular reasons.

Most commonly, respondents 
cultivated cereal rye. Other frequently 
planted cover crops included crimson 
clover and oilseed radish. Cover crop 
mixes were also popular. Those 
respondents opting for mixes typical-
ly made their own blends.

The study’s authors cautioned that 

the large propor-
tion of longer 
term cover crop 
users in the 
survey sampling 
may have 
influenced the 
recorded per-
spectives on both 
cover crop 
benefits and the 
species or mixes 
used. 

The Sustainable Agriculture 
Research and Education program 
and the Conservation Technology 
Information Center conducted the 
report. The American Seed Trade 
Association and Purdue University 
also contributed. BF

SHORTTAKES
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According to a 2015 Farm Credit Canada Market Insights report, 
62 per cent of Canadian farmers use Facebook and about two thirds 
of them access their accounts daily. Female farmers are more likely 
to use Facebook than their male counterparts. While 61 per cent of 
producers use Facebook to keep up to date and communicate with 
family and friends, another 36 per cent use it for both business and 
personal purposes. This month’s installment focuses on central 
accounts for industry news and upcoming ag events. This list does 
not indicate endorsement. 

Better Farming Our Facebook page is a great source of detailed 
coverage of issues affecting Ontario farmers. 

Farms.com This other member of the Farms.com group of compa-
nies provides timely updates on North American ag news.

Canada’s Outdoor Farm Show This year, the show runs from 
September 13 to 15. Like the page to learn more about the activities 
of the event which bills itself as the “country’s largest outdoor 
agricultural trade show.” 

International Plowing Match
Wellington County
The International Plowing Match (IPM) 
takes place from September 20 to 24. 
This page provides information about 
the IPM’s events and lead-up activities.

My Job Depends on Ag
South of the border, a very active group 
can be found on the My Job Depends on 
Ag page. Followers post interesting 
photos and updates related to American 
agriculture.  

What are your go-to pages? Tweet us, 
post on our Facebook page or email us at 
letters@betterfarming.com. We always 
appreciate your thoughts! BF

July research from the United States 
that draws on a survey of over 2,000 
farmers provides good insight into 
the use and perceived benefits of 
cover crops. On average, respondents 
grew almost 300 acres of cover crops 
in 2015. They anticipated growing 
almost 340 acres this year. 

Those surveyed noted boosts in 
field crop yields after cover crops. For 
corn, the mean increase for 2015 
(after one year of cover crop use) was 
two bushels per acre. For soybeans, it 
was 0.1 bu/ac. 

Longer-term use (four years) 
brought stronger results: 8.3 bu/ac for 
corn and 2.4 bu/ac for soybeans. 

Students eying a 4-H Canada scholarship to 
help support post-secondary studies in 2017 
should prepare to encounter stiff competition.

The number of applications for these 
national scholarships jumped by more than 60 
per cent in the 2016 intake period compared 
to 2015 numbers, says Elizabeth Jarvis, the 
organization’s marketing and communications 
director. Application numbers for 2015 
jumped 61 per cent.

Jarvis says increases in the number of 
scholarships isn’t behind the growth in 
applications numbers. 

“It’s definitely based on interest,” she says. 
More opportunities means a greater profile for 
the scholarship program. “People are starting 
to see just how much leadership they can show 
by taking advantage of these opportunities.”

The organization offers several scholarships 
and bursaries that mostly, but not exclusively, 
focus on helping recipients obtain education 
and training in the fields of agriculture and 
agribusiness. BF

The attractions of 
cover crops

Social (Ag)Media: Farming and Facebook
4-H scholarship frenzy
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Being an agvocate is easier than you think and we can help. 

Visit AgMoreThanEver.ca for resources and tips, and join our 
community of agvocates from across the country. 

Speak from the heart 

You live and love ag. Share that love with the world.

“ Having a conversation with a consumer is actually not as hard  
as you think. You’re basically telling them what you do.”

 – Ravi Bathe, Poultry and Berry Producer 

Go where the conversations are

Be an active voice and help shape people’s relationship with ag.

“ In order for consumers to support and understand us, they 
need to know us better. The best people to explain this are the 
people who live agriculture.”

– Natacha Lagarde, Maple Syrup Producer 

Be open and honest

Transparency creates trust, so tell your story.

“ What do we have to hide? Nothing. I eat the food I produce.  
If we tell our story honestly, people will trust us.”

 – Sam Bourgeois, Apple Producer

Don’t know where to start? Here are a few tips.Somebody 
should 
speak up.
Somebody should set the record straight. 
Somebody should do something. 

Well I’m somebody. 
You’re somebody. 
Everyone in ag is somebody.

So be somebody who does something.

Somebody who speaks from a place of experience,  
with passion and conviction.

Somebody who proudly takes part in food 
conversations big or small, so our voice is heard.

Somebody who tells our story, before someone  
else does. 

Somebody who builds consumer trust so our 
industry can meet the demands of a growing,  
and very hungry, world. 

Somebody who shapes people’s relationship  
with agriculture.

It can be done. 

But it’s a big job that takes co-operation, patience  
and respect for every voice in the conversation.  
We need to build lines of communication, not draw 
lines in the sand.

Be somebody who helps everybody see Canadian 
agriculture as the vital, modern industry it is.  
Somebody who helps everybody see people  
in ag for what they are – neighbours, friends,  
and family who share the same concern everyone 
does: providing safe, healthy food to the  
people we love. 

Our point of view is important.  
Our story is important. 
And people want to hear what we have to say. 
So be somebody who takes, and makes, every 
opportunity to share it.

I’m somebody. 
You’re somebody.

Together, we can tell everybody.

Be somebody who 
does something.

Be an agvocate.

37853 E AMTE Better Farming ad_16.25x10.875.indd   All Pages 2016-08-03   1:07 PM
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You live and love ag. Share that love with the world.

“ Having a conversation with a consumer is actually not as hard  
as you think. You’re basically telling them what you do.”

 – Ravi Bathe, Poultry and Berry Producer 

Go where the conversations are

Be an active voice and help shape people’s relationship with ag.

“ In order for consumers to support and understand us, they 
need to know us better. The best people to explain this are the 
people who live agriculture.”

– Natacha Lagarde, Maple Syrup Producer 

Be open and honest

Transparency creates trust, so tell your story.

“ What do we have to hide? Nothing. I eat the food I produce.  
If we tell our story honestly, people will trust us.”

 – Sam Bourgeois, Apple Producer

Don’t know where to start? Here are a few tips.Somebody 
should 
speak up.
Somebody should set the record straight. 
Somebody should do something. 

Well I’m somebody. 
You’re somebody. 
Everyone in ag is somebody.

So be somebody who does something.

Somebody who speaks from a place of experience,  
with passion and conviction.

Somebody who proudly takes part in food 
conversations big or small, so our voice is heard.

Somebody who tells our story, before someone  
else does. 

Somebody who builds consumer trust so our 
industry can meet the demands of a growing,  
and very hungry, world. 

Somebody who shapes people’s relationship  
with agriculture.

It can be done. 

But it’s a big job that takes co-operation, patience  
and respect for every voice in the conversation.  
We need to build lines of communication, not draw 
lines in the sand.

Be somebody who helps everybody see Canadian 
agriculture as the vital, modern industry it is.  
Somebody who helps everybody see people  
in ag for what they are – neighbours, friends,  
and family who share the same concern everyone 
does: providing safe, healthy food to the  
people we love. 

Our point of view is important.  
Our story is important. 
And people want to hear what we have to say. 
So be somebody who takes, and makes, every 
opportunity to share it.

I’m somebody. 
You’re somebody.

Together, we can tell everybody.

Be somebody who 
does something.

Be an agvocate.
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Corn and Soybean

Stephen Denys, who farms near Chatham, says his crops are doing well this year. 
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For many Ontario corn and 
soybean growers, the new 
regulatory environment is 

challenge enough. Add a midsummer 
drought that put many crops in 
jeopardy, and it’s anyone’s guess how 
2016’s crop will fare. Now, with 
harvest 2016 looming in the not-so-
distant future, seed companies are 
preparing to help their customers 
make informed seed purchase 
decisions for next year. Better Farm-
ing caught up with a few of them for 
a recap of 2016’s season. Here’s the 
scoop on 2016’s lessons learned and 
what some seed companies are 
promoting for next season.

Neonicotinoid headaches
Ontario growers are facing paper-
work, paperwork and more paper-
work if they want to continue 
planting seeds that are treated with 
neonicotinoid insecticides 
imidacloprid, thiamethoxam or 
clothianidin for 2017. The Ontario 
government has given neonics their 
own class of pesticide – Class 12. 

Stephen Denys, past president of 
the Canadian Seed Trade Association 
(CSTA), is among the Ontario 
growers who question the validity of 
the information that contributed to 
the new legislation which was enacted 
in the name of pollinator health. 

“We’ve come through a winter with 
very low overwintering losses for bees, 
and we still have a significant portion 
of the corn crop treated with neonic 
insecticide,” says Denys. “It’s time the 
government acknowledges there are 
other factors at play here and look at 
the environmental benefits of using 
neonicotinoid seed treatments.”

A July report from the Canadian 
Association of Professional Apicul-

turists indicated that winter losses in 
Ontario honey bee colonies dropped 
to 18 per cent. Nationally, average 
overwintering losses were 17 per cent. 

Whether growers accept the 
validity of the science behind the 
decision doesn’t matter much now, 
industry representatives say. The 
important thing is that growers fully 
understand what is required of them 
before they pick up their seed order 
next year. 

According to the province’s 
website, in preparation for the 2017 
planting season, growers wanting to 
use neonic seed treatments need to 
complete the integrated pest manage-
ment (IPM) training, complete a pest 
assessment report and sign a declara-
tion called an IPM Written Declara-
tion Form stating that they have 
considered IPM principles. “Nobody 
likes red tape, but right or wrong, this 
neonic thing is law and it’s not going 
away,” says Martin Harry, eastern 
marketing manager with SeCan. “It 
changed the plans of a lot of growers 
who didn’t think ahead (for the 2016 
season), and some had to buy seeds 
without neonics on 50 per cent of 
their crops.” 

Ontario's neonicotinoid regulations are now a fact of farming 
and many growers wonder how to approach buying seed for next 

year's crops. Ontario seed dealers offer
a rundown of options and new technologies on hand
for the 2017 growing season and share their insights

about 2016’s crops.

by LISA MCLEAN

Martin Harry
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Beyond neonic seed treatments
Will Trudell, vice president, De Dell 
Seeds Inc., a London seed company 
offering non-GMO corn hybrids, says 
growers may discover limited use of 
neonics isn’t all bad. He says De Dell 
never officially adopted neonics as the 
company’s standard seed treatment, 
but it was available to customers as an 
option until this year. The decision to 
eliminate neonics altogether in 2016 
was an easy one to make.

“When the legislation was being 
introduced, we did some number 
crunching and found that only 1.6 
per cent of our business was leaving 
with neonic-based insecticide on it, 
so we decided it wasn’t worth it,” says 
Trudell. “There are other insecticide 
seed treatment options that aren’t 
neonic-based.”

Wayne Black, national brand 
manager, PROSeeds, says it’s true 
growers have plenty of options 
available to them. He says his compa-
ny will offer seed treatment options 

to suit the regulatory environment. 
The key, Black says, is in having time 
to research options.  

“I think this past year, a lot of 
growers didn’t feel comfortable with 
going to a different seed treatment 
right away,” says Black. “For 2017, 
growers will be able to make smarter 
decisions about what they need for 
their farm.”

For corn growers, one option is 
DuPont Pioneer’s new Lumivia 
insecticide seed treatment. Rachel 
Faust, technical marketing manager for 
DuPont Pioneer, says Lumivia will be 
available across Pioneer’s entire lineup 
for Ontario and Quebec in 2017. 

“DuPont Lumivia is a broad 
spectrum insecticide with similar 
protection on the key below ground 
secondary insects such as wireworm 
and seedcorn maggot,” says Faust. 

Lumivia, which was approved for 
use in Canada in 2016, contains the 
active ingredient DuPont Rynaxypyr, 
a novel Group 28, anthranilic di-

amide insecticide.
Denys, who is also director of 

business management with Maizex 
Seeds Inc., says non-Class 12 seed 
treatments look promising for corn, 
but soybeans still lack a viable 
alternative. 

“We do see life after neonics in 
corn. But in soybeans neonics are still 
an important tool,” says Denys.

Denys suggested reduced access to 
neonic-treated seeds can shoulder 
some of the blame for another 
common problem in fields across the 
province in 2016: variable stands. 

“We’ve seen variable stands this 
year depending on when growers 
planted,” Denys says. “Some of that is 
due to insect pressure and some of it 
is due to cold, wet soils. Those that 
went with a fungicide-only treated 
seed in many cases faced high insect 
pressure that reduced both stand 
count and stand uniformity, given 
wireworm in corn and seedcorn 
maggot in soybeans.”

agriculture.newholland.com/us
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Being ready for tomorrow starts today. Get Ready to 
Roll for the season ahead with the equipment you 
need. We’re offering 0% FINANCING* or CASH BACK 
on just about every new model tractor, hay & forage 
and material handling equipment from New Holland!

Stop by today or visit readytoroll.newholland.com for more details. Don’t wait!

Offer ends September 30, 2016.
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Every industry representative 
Better Farming spoke with acknowl-
edged the problem of variable stands. 
Improper planter setup and dry 
conditions were also raised as possi-
ble contributing factors.

“Dry conditions have caused 
variable size and staging of corn crops 
and soybean crops out in the field,” 
says Faust. “At harvest there are going 
to be some challenges due to different 
stages of maturity.”  

Lessons learned from 2016
The headache around imposed reduc-
tions in neonic-treated seeds wasn’t 
the only challenge Ontario growers 
faced in 2016. Drought was top of 
mind for most Ontario growers; 
according to data from Weather 
INnovations Consulting LP, rainfall 
since May 1 in most regions fell well 
below each region’s 30-year average. 

In mid-to-late July rain started to 
appear, and it may be enough to save 
this year’s crop from the worst of the 
drought. But industry representatives 
and reports from OMAFRA’s field 
crop staff suggest there’s also been an 

increase in yield-robbing pests 
including wireworm and seedcorn 
maggot.

Denys notes that seedcorn maggot is 
a major problem for soybean growers 
in some areas, and there’s no neonic 
replacement yet that can control them.

“This year we saw once again that 
when there are insects such as 
seedcorn maggot present, and where 
we didn’t use a seed treatment 
insecticide, growers in many cases 
had to replant,” says Denys. “The 
government needs to acknowledge we 
need seed treatment for these insects.”

Faust says there are still some kinks 
to work out for growers conducting 
pest assessments of their fields.

“We also learned that trapping 
wireworms isn’t an exact science,” 
says Faust. “We’re going to have to 
apply some of those lessons to the up-
coming season if growers want to use 
a neonic-treated seed because they’ll 
have to do pest assessments. We 
learned last year that under dry 
conditions, it’s not easy to do the 
wireworm trapping. The pressure is 
there but it’s difficult to trap them to 

complete a pest assessment.”
In addition to wireworm, seedcorn 

maggot seems to be making a resur-
gence. In June, OMAFRA’s Field Crop 
Report noted there had been “a few 
reports of replants as a result of 
seedcorn maggot feeding in some 
small pockets.” The report specifically 
identified pockets in Orangeville, 
Teviotdale and Strathroy.

Shawn Brenneman, Eastern 
Canada agronomic services manager 
for Syngenta Canada, suggests it may 
be in part due to growers’ higher use 
of cover crops and manure. 

“It’s one of those pesky pests. You 
only find out after you’ve got it and 
it’s started to devastate your stand,” 
says Brenneman. “It’s a pest we 
haven’t paid a lot of attention to in 
the past but we need to understand 
the risk factors going forward.”

OMAFRA’s field crop team report-
ed in July 2016 that the dry condi-
tions have been favourable for 
soybean cyst nematode (SCN) 
infection. For Brenneman, the biggest 
challenge of 2016 has been educating 
growers about SCN.

Growers have one more soybean 
seed treatment option to re-
search over the coming months, 
with summer 2016’s new regis-
tration of ILeVO / VOTiVO seed 
treatment. 

“We are pleased to bring Cana-
da’s first and only seed treatment 
for Sudden Death Syndrome (SDS) 
to market,” says an email state-
ment from David Kikkert, Bayer 
crop and campaign marketing 
manager, soybeans and pulses. 
“With activity against SDS and 
SCN (soybean cyst nematode), 
growers can combat two major 
problems, resulting in healthier, 
higher-yielding soybeans.”

ILeVO / VOTiVO provides activity 
on Fusarium virguliforme, the 
causal agent of the syndrome, and 

it also has activity against soybean 
cyst nematode.

Kikkert says SDS damage 
results in average yield losses of 
about 20 per cent, but losses have 
climbed as high as 60 per cent. 
By the time syndrome damage is 
identified in fall, damage is 
irreversible. Most SDS-affected 
fields also contain high levels of 
soybean cyst nematode.

The syndrome is moving across 
Ontario, and its spread is closely 
related to SCN distribution, which 
is largely concentrated in south-
western Ontario, according to 
Bayer. This may be because root 
damage caused by soybean cyst 
nematodes can make plants more 
vulnerable to diseases such as 
SDS.

Canada has approximately five 
years of trials with ILeVO / VOTi-
VO, including research demonstra-
tions on large-scale farms and in 
areas such as Rodney/West Lorne 
and Highgate.

Growers opting for this seed 
treatment in 2017 may want to 
pause to watch for an interesting 
visual effect reported at emer-
gence. Word has it that the 
cotyledon margins of young 
soybean plants treated with ILeVO 
/ VOTiVO show a slight browning 
(dubbed “the halo effect”) when 
sunlight conditions are right. 
Bayer reports the effect is superfi-
cial, only appearing on the outer 
layer of the cotyledons and soy-
beans consistently grow through 
it. BF

New chemistry for 2017 to address SCN and
sudden death syndrome in soybeans
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On 60,000 farms and 20 million acres across Canada, 
the name SeCan is trusted for exceptional seed value. 
Canadian farmers plant SeCan genetics 
on more acres than any other seed brand.
SeCan is not a seed company. As “Canada’s 
Seed Partner”, we’re a not-for-profit member
association that has returned more than
97 million dollars to Canadian plant breeders. 

Genes that fit your farm® is a registered trademark of SeCan.

This is your land. And these 
are your genetics. 

Call your SeCan seed retailer 
for genes that fit your farm. 
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Syngenta spent part of the 2016 
season promoting Clariva pn, a 
biological nematicide seed treatment 
intended to help deter and limit the 
yield loss caused by SCN. Clariva pn 
was launched in Canada in June 2015, 
with the active ingredient of pasteuria 
nishizawae bacteria. The product is 
also registered in the United States. 

The promotion included testing 
250 soil samples from across south-
western Ontario. “Half those samples 
came back positive for SCN,” says 
Brenneman. “It was alarming. A lot of 
people just aren’t aware of whether or 
not they’ve got SCN.” 

Brenneman says as SCN continues 
to spread farther north and east, 
Syngenta breeders are breeding earlier 
varieties. “This year we have a 2,600 
heat unit soybean that has SCN 
protection in it,” he says. “It used to be 
3,000 heat units and above. SCN is the 
number one yield-limiting factor for 
growers in Ontario.”

Soybeans for glyphosate-resistant 
weeds
In soybeans, the next big thing has 
been kicking around for a while, 
waiting on approvals. Effective July 22, 
the European Union has authorized 
food and feed import of soybean 
grain, oil and meal containing the 
Roundup Ready 2 Xtend trait stack. 
Roundup Ready 2 Xtend soybeans are 

Derek Freitag

glyphosate and dicamba tolerant. 
“Glyphosate-resistant weeds are at 

the front and centre (of attention) 
again, and so is the need for good 
solutions to control them,” says Derek 
Freitag, regional agronomy lead with 
Monsanto Canada for DEKALB brand 
seed. “We’re looking forward to 
demonstrating Xtend and getting 
some growers working with Xtend for 
next year.”

Martin Harry, who also sits on the 
board of directors of Soy Canada, says 
he has heard growers speak enthusias-
tically about the new technology. 

™

Visit rbc.com/farmequipment

What’s your Next Move? 
Planning to expand? You may need new equipment to plant, harvest 
and ship what you grow. With an RBC Equipment PurchaseLine®, 
buy or lease what you need, when the opportunity’s right, with a 
repayment schedule that suits your farm Setting it up is easy and 
convenient, and expert advice comes standard.

Go on, make your move. At RBC®, we’re ready to help. 
Talk to one of our agriculture banking specialists today. 

®/™ Trademark(s) of Royal Bank of Canada. Agriculture lending products are o� ered by Royal Bank of Canada and are subject to its standard lending criteria.
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With more varieties of weeds acquiring glyphosate resistance, crop 
control companies are working on new strategies to control them.

http://rbc.com/farmequipment
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http://www.rbc.com/canada.html
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De Dell Seeds

De Dell Seeds is proud to 
announce the introduction of  
6 NEW HYBRIDS for 2017!

To celebrate this accomplishment we are offering a 
discount on these 6 NEW HYBRIDS. Purchase any of 
the 6 NEW HYBRIDS before October 6th, 2016, and 
receive 6% OFF the retail price of these hybrid, over 

and above our other discounts!

This is a limited time offer and only until supplies last.

This promotion is valid until October 6th, 2016 and only on the 6 new hybrids. Until supplies last.

De Dell Seeds
The Leaders in Non-GMO Technology

HYBRID HEAT UNITS DAYS

DL 800 2325 77

DL 2016 2500 85

DL 3217 2825 94

DL 4555 2900 97

DL 7250 3300 111

Dynamite 2825 96

6% OFF6NEW HYBRIDS

http://www.dedellseeds.com/
mailto:info@dedellseeds.com
http://www.dedellseeds.com/


18	 Farm News First > BetterFarming.com	 Better Farming September 2016

“We’ve got resistant weeds, but 
Xtend fields are clean and they look 
wonderful,” Harry says. “There will be 
some good genetics and great yields 
coming to growers with these new 
traits.” 

If there’s a silver lining to 2016’s 

midsummer drought, it’s that 
research plots looking at drought 
tolerance traits will have some decent 
material to work with. Freitag says the 
Monsanto team is conducting 
multi-hybrid research in corn, among 
other programs.

Martin Harry, a board member of Soy Canada, says growers are speaking 
enthusiastically about new products to control glyphosate-resistant 
weeds in soybeans.

“We’ve got a small research planter 
that is capable of planting multiple 
hybrids in a field in a single pass,” Fre-
itag says. “It has been pretty exciting 
for us to see those plants come out of 
the ground and the different respons-
es to products in the different zones 
in the field under the drought. It’s 
letting us combine a lot of the 
individual hybrid positioning and 
data we have, and actually apply it in 
the field. The data we get from this 
year’s research programs will give us a 
pretty neat story to tell on our 
research come fall and winter.”

Faust too, says drought data will be 
useful. She says dry conditions provide 
a good opportunity to characterize 
up-and-coming hybrids and obtain 
scores on drought tolerance. 

“At Pioneer we have a set of hybrids 
that have improved performance in 
water-limited conditions. We’re seeing 
those products handle drought 
conditions better so we’ll be looking at 
data going into the fall,” Faust says. 

SEEDREPORT

Farmers support life. Every day, 
and in every way, they’re  
guardians of our land and water. 

These and other Ontario farmers 
have helped to develop new  
policies to keep our municipal 
drinking water sources safe. 

Learn if your property is located  
in a vulnerable area and if some  
of these new policies may apply  
to your farm operation. Help  
ensure our drinking water  
sources stay clean and plentiful. 

We’re working together to  
protect drinking water sources!

Search Source Water Protection  
at omafra.gov.on.ca to learn more.

Dave Ritchie  
dairy

John Hemsted 
sheep

Colin Elliott  
dairy, cash crops

Cultivating 
Clean Water

With support provided by

http://betterfarming.com/
http://omafra.gov.on.ca/
https://www.ontario.ca/page/government-ontario
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“2016 was the year where mis-
takes showed up,” says Martin 
Harry, eastern marketing manager 
with SeCan. “Rotation, organic 
matter, all those little things made 
a big difference, especially in 
areas where there’s been little 
rain. Good farming practices 
always shine.” With that in mind, 
here are some steps growers can 
take in the coming months to get 
their 2017 season off to the best 
start possible. 

Get intimate with your soil: 
“Know your farms and know your 
fields,” says Shawn Brenneman, 
Eastern Canada agronomic
services manager for Syngenta 
Canada. “Soil management is 
becoming increasingly important. 
We need to understand what is in 
our soil and help manage the risk 
in stand establishment to get the 
crop off to the best start possible.”

Use the resources available to 
you. “There’s a lot of complexity 
in selecting corn hybrids and 
soybean varieties,” says Rachel 
Faust, technical marketing manag-
er for DuPont Pioneer. “There’s a 
lot of different traits and differ-
ences between those traits. It’s 

really important growers work with 
their seed supplier and ensure 
they have that dialogue of what’s 
available and match the needs of 
their operation.”

Patience pays, says Stephen 
Denys, director of business man-
agement with Maizex Seeds. “If 
you wait until the ground is fit, it 
will reward you.”

Planning to collect crop insur-
ance? “If a field hasn’t come up or 
is so thin that it should be written 
off with crop insurance, start 
calling August 2, and begin the 
process of preparing for winter 
wheat,” says Harry.

Understand neonic regulations 
are here to stay. “Growers can 
start planning for next year, 
because the neonic regulations are 
now law,” says Harry. “You can’t 
dig holes in the middle of winter, 

so start digging holes and setting 
bait traps after winter wheat. And 
fill out paperwork early so it’s not 
last minute.”

Brush up on insects and crop 
diseases. “Misidentification of 
some insects or diseases in crops 
will be a challenge,” says Wayne 
Black, national brand manager, 
PROSeeds. “Growers and industry 
need to know what they should be 
looking for to make their decisions 
for seed treatments.”

Assess fields as you go. “It’s 
important growers are out assess-
ing their fields throughout the year 
to have a good handle on how they 
get to their results in the fall,” 
says Derek Freitag, regional 
agronomy lead with Monsanto 
Canada for DEKALB brand seed. 
“Just looking at yield numbers in 
the fall isn’t the entire story. A big 
part of the success of each prod-
uct is having it positioned in the 
right spot.” 

Communicate with government, 
says Denys. “We have to educate 
the decision-makers about why we 
do things the way we do, and what 
happens if we’re forced to go 
backwards.” BF

What you can do now to prepare for Plant 2017

‘Soil management
is becoming

increasingly important.’
– Shawn Brenneman
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Meeting premium niche markets
Seed companies continue to address concerns that are top 
of mind for Ontario growers with a steady stream of new 
traits and solutions to meet changing regulations and 
markets. They’ve also done a lot of work to help growers 
meet premium or niche markets.

From PROSeeds, Black says the push is on to actively 
seek new markets for the soybeans they’re continually 
developing for Ontario soybean growers. PROSeeds is a 
company under Sevita International, a supplier of identity-
preserved (IP) soybeans and soybeans with various traits. 

 “The food-grade soybeans that are coming through the 
Sevita system are pretty exciting, with genetics that make IP 
soybeans more attractive to overseas buyers,” says Black. He 
cites the example of new genetics with a unique protein 
percentage that will benefit overseas soy milk producers. 

Black also notes PROSeeds is among the companies that 
will offer the new Xtend soybean lineup in all heat unit 
zones in Ontario and Quebec for the 2017 season. 

Martin Harry notes that non-GMO soybean markets are 
cyclical, with premiums rising and falling every few years. 

“Non-GMO is a good niche for Ontario, with approxi-
mately 25 per cent of acres,” Harry says. “Ontario soybean 
growers are still big in identity-preserved soybeans. The 
industry is always looking for varieties with better protein 
and improved food grade traits.”

Corn, too, has seen some premiums for non-GMO 
corn in pockets of the province, particularly in eastern 
Ontario where the new Ingredion plant has increased 
demand. Ingredion makes ingredients such as sweeten-
ers for the food and beverage industry. According to a 
company release, Ingredion Canada Corporation has 
introduced a non-GMO corn program for eastern 
Ontario, offering a premium of $25 per metric ton for 
2016’s crop to be delivered in calendar year 2017. And 
while it’s possible to earn a premium on non-GMO 
corn, Trudell says it’s not the main reason growers opt 
for non-GMO seed corn like the bags sold by De Dell. 

“There’s a misconception in the industry that 
conventional corn is somewhat behind or that it’s old 
genetics,” says Trudell. “But the conventional market is 
alive and well, and we’re still developing new conven-
tional products that the market has never seen.” 

Trudell notes that in 2017 alone, De Dell is introduc-
ing six new hybrids to its 35-hybrid lineup. That’s the 
most the company has introduced in a single year, and 
he says it points to the innovation happening in 
conventional corn. He’s also quick to point out that 
grain corn is grain corn, and growers can still sell 
conventional corn to any elevator, and they may still 
come out ahead. 

“Since we’re non-GMO, we don’t have to collect that 

Ontario growers are seeing variable stands this year, 
which can create challenges at harvest, says Rachel 
Faust, technical marketing manager for DuPont Pioneer.

For more information on the many benefits of NECO’s continuous flow dryers,  
contact Advanced Grain Handling Systems... your NECO Grain Dryer Experts!
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AdvancedGrain_CC_Sept16.indd   1 2016-08-05   12:05 PM
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“Moisture is at a premium this 
year. In the Dresden area, we 
were lucky with adequate 
moisture all year. However, it 
was timely and never in over 
abundance. So far in 2016, it 
reminds me that crops do better 
with ‘slightly dry’ versus ‘slightly 
wet’ conditions. Record wheat 
yields were testament to that. 
Crops with ‘wet feet’ are never a 
good thing.”
– Philip Shaw, Dresden

“We were very dry from May 
through the beginning of July. 
The last couple of weeks (in 
July) have been good though.”
– Mike Pasztor, Norfolk County

“Every year, crop farmers in 
some part of North America are 
hurt by bad weather, and this 
year it is the turn for drought-
stressed farmers in Ontario. 
Corn and soybean yields will be 
depressed because of lack of 
rain in the Guelph area, though 
other areas are much worse. By 
contrast, crops look really good 
in the heart of the U.S. Mid-
west, and that means lower 
prices at harvest.”
– Terry Daynard, Guelph BF

Overheard from 
farms:

How’s 2016’s
crop shaping up?

technology fee on each bag sold,” says 
Trudell. “Because of that, our seed is 
significantly cheaper than most seed 
on the market.”

For growers who haven’t yet made 
their decisions on what to plant next 
year, Harry advises now is the time to 
do research. If rain comes and 
soybean growing conditions improve, 
“it could be a long year,” says Harry. 
“Some growers may even find them-
selves harvesting in November or 
December.” BF
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FIELDTRIP

Landmark business represents
more than 150 years of farming

by KYLE RODRIGUEZ

Herrle’s Country Farm Market is a popular destination for Waterloo residents.

Positioned on the outskirts of 
the growing city of Waterloo, 
family-owned Herrle’s Country 

Farm Market is one of approximately 
200 farmers markets in the province, 
according to advocacy group Farm-
ers’ Markets Ontario. Built adjacent 
to farmland that has been in the 
family for six generations, the retail 
space is the base for an operation that 
comprises 600 acres over five farms. 
The family grows fruits and vegeta-

bles for direct market sales. Crops 
include strawberries, sweet corn, 
peas, beans, spinach, Swiss chard, 
beets, cucumbers, zucchini, squash, 
and pumpkins.

Since Ontario’s first farmers market 
opened in Kingston over 200 years 
ago, growers have used the venue to 
directly distribute the freshest of 
produce and maximize their crop 
profit margins. Where it can take days 
for produce to reach grocery store 

shelves, farmers markets can skip the 
wholesale stage and sell fresh from the 
fields directly to customers, many of 
whom also feel ethically empowered 
by supporting local growers. 

Sweet corn is a crucial product for 
the business model of many such 
markets.  The sugars in sweet corn are 
particularly sensitive to degradation 
over time, and consumers have 
learned to actively seek out corn that 
was picked that day. BF

A flower-adorned marker stone 
commemorates Peter Herrle’s 1858 
purchase of a parcel of land at 1243 
Erb’s Road in St. Agatha. By 1964, 
Peter’s fourth generation descendant, 
Howard, and Howard’s wife, Elsie, 
began growing a few acres of sweet 
corn behind their house and selling it 
to passersby from the family garage.

The Herrle’s Country Farm Market building opened 
beside the house in 1988. It has since undergone three 
expansions – in 1995, 2005, and 2015 – to reach its 
present size of 11,000 square feet. The market’s 
operating season runs from the time the first strawber-
ries ripen in mid-June to the end of corn season on 
October 31.

➤

➤
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From left, sisters Julia Nedeljkovich, 
Stephanie Mrksic and Monica
Nedeljkovich pick their last corn for 
the day around 8:30 a.m. in late July. 
The three started working at Herrle’s 
when they turned 14. Stephanie, the 
oldest, has returned for her 10th year. 
Experienced help is crucial in manag-
ing 600 acres, 300 acres of which is 
vegetable and fruit crops and over 130 
acres of which is sweet corn.

Michelle points out the remnants of a biodegradable plastic row cover that James 
sourced from Samco Agricultural Manufacturing Ltd. of Ireland. Family members 
believe it degrades more quickly than other products they have tried. The row 
cover is laid down with the corn to promote early growth by trapping moisture and 
heat in the soil around the roots.

Michelle Herrle and her husband, James, discuss the morning’s plans outside the 
shipping and receiving area. James grew up working on the farming operation 
with his father, Howard, and now is in charge of field production and harvests. 
Michelle started picking corn for the family in 1989, the year after the market 
opened, and soon befriended James. She says their friendship blossomed into 
love and they married in 1992. Michelle is in charge of the market’s human 
resources and communications.

Joanne Herrle-Braun, sister of James, 
stocks a fridge with flavoured corn 
butter. The product was adapted from a 
recipe for their niece’s wedding a week 
prior and went on sale at the market 
days after receiving rave reviews 
during the festivities. The butter 
reflects how innovative value-added 
products can be introduced on a trial 
basis for relatively low economic risk 
at a farmers market.

➤

➤

➤

➤
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Members of the Herrle family pose around a stagecoach built by family patriarch 
Howard (standing centre) as a woodworking project in 2001. From left: Karen 
Gingerich (company bookkeeper) and her brother, James (field production and 
harvests); his wife, Michelle (human resources and communications); Country 
Farm Market founder and fourth generation Herrle, Howard; Alison Herrle-Braun 
(14), her sister, Josephine (12); and the sisters’ parents, Joanne (scheduling and 
bakery management and daughter to Howard) and Trevor Herrle-Braun (manager 
of social media and produce section).

James guides a freshly picked batch of cobs into a bin for sale at the market, a 
task that is done hourly on a typical weekend. Herrle’s grows twelve varieties of 
sweet corn which take 70 to 80 days to mature. The crop is planted from 
mid-April to mid-July to ensure supplies last until Thanksgiving, and sometimes, 
weather permitting, until closing on October 31.

Lois Hall of Heidelberg picks out three 
dozen ears of corn a few hours before 
catching a flight to visit her son in 
Thunder Bay. She recalls her family 
regularly visiting the Herrle garage for 
corn when her children were young.  
Her son is hosting a family reunion and 
asked Lois to fly in with three dozen 
ears – which she knows from experi-
ence is the exact amount that will fit in 
her suitcase.

➤

➤

➤
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“We figured it was the Holy Grail,” 
said Steve Redmond, Hensall Dis-
trict Co-op precision ag special-

ist. The occasion was the arrival of 
the first yield monitor he had seen. It 
was his first real exposure to the 
possibilities of precision agriculture.

Twenty-eight years later, Red-
mond’s precision ag management 
team still sees unlimited potential for 
data collection and analysis to hone 
chemical application, automatic 
irrigation programs, hybrid selection 
and more. Yet, his team is still doing 
“mostly basic things, variable seeding 
and variable fertilizer applications,” 
Redmond says.

So much more is possible.

When it comes to how they 
approach and apply data collection, 
farmers occupy different camps, says 
Leo Bose, advanced farming systems 
marketing manager at Case IH in 
Milwaukee. “Some are 110 per cent 
on board and use data daily. Then 
there’s a subset that uses some sort of 
harvest data, maybe looking at it year 
over year. Some aren’t using the data 
to advantage at all.”

The data is being collected. A 
modern combine yield monitor 

collects information about grain mass 
and moisture content and uploads it 
to a global positioning system. The 
farmer in turn uses the system to 
create a yield map that identifies how 
areas in a field produced. This yield 
map is the basic tool of precision 
agriculture.

Using a GPS satellite, a local base 
station and sensors on the harvester 
to constantly calculate the harvester’s 
position, a map can be generated that 
is accurate to a centimetre.

“In precision agriculture, we are 
just scratching the surface,” says 
Redmond. “The technology is going 
to keep getting better. I saw a quad 
copter (drone) recently with 11 
cameras taking images at different 
wavelengths. When that information 
was processed, we could see the tire 
marks of the cultivator. Keep in mind, 
this is when the corn was chest high.”

Bose also speaks about the level of 
detail and accuracy that can be 
achieved with the new technological 

Nurturing precision in the field
Information collected by today’s field equipment can help make your next season’s crops
an even bigger success. Explore the highlights and issues of data collection in this followup to 
Better Farming’s January 2015 exploration of precision technology on the farm.

by JEFF CULP

Steve Redmond

Leo Bose

PRECISIONAG
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approaches. Because of this detail, 
“we can put a tractor on the same 
pattern every year. The tractor is driv-
ing over the same spot, year after 
year.” Sticking to the same patterns so 
precisely reduces soil compaction, 
boosts yield and promotes overall soil 
health, he says. “It allows you to apply 
bands of fertilizer in a given area for 
precise application.”

The potential for guiding and 
operating agricultural equipment in 
the future is immense.

“In the automotive industry, we’re 
already seeing automatic parking and 
vehicle-assisted braking. This tech-
nology will transfer to the agricultur-
al space,” says Bose.

Bose envisions the day when 
driverless planters will do variable 
seeding. Farmers would control the 
planters remotely using a tablet and a 
pre-programmed pattern based on 
historic yield data.

Data helps boost yields
Even right now, however, the technol-
ogy is making a fundamental and 
beneficial impact to farmers’ bottom 
lines. 

“At a recent presentation I made, a 
farmer came up to me after and said 
the variable rate seeded everything,” 
recalled Redmond. “The difference on 
corn – which is what everyone is 
talking about – was about $9 an acre. 
Big deal. But on some specialty crops, 
like edible beans, the difference in 
yield was $36 an acre. This guy had a 
thousand acres of edible beans.”

Don’t dismiss the impact on corn 
too quickly, though. DuPont Pio-
neer’s research and development 
people have done the tests and run 
the numbers. Comparisons of 
variable rate seeding versus constant 
seeding at 556 locations across North 
America have shown increased corn 
yields of between eight and 13 
bushels an acre. 

Yield information can also give 
direction on decisions like hybrid 
selection, chemical application, 
planting density and more.

“It used to be that we’d have one 
or two hybrids on a farm,” says Blaine 
Calkins, Encirca Services manager at 

DuPont Pioneer in Johnston, Iowa. 
“Now, we are talking potentially 
multiple hybrids within one field.” 
Combining multiple hybrids with 
variable rate planting will boost plot 
productivity, he adds.

continued on page 30

have two or three years or more of 
yield data. It’s valuable information. 
The more you understand about 
tracking yields, the better. Ten years 
from now, we may find a missing 
piece in that data if we can extract 
information from it.”

The volume and the different types 
of information that can be collected 
can be overwhelming to a typical 
farmer. For that reason, you need to 
surround yourself with trusted 
advisors, Redmond advises.

“You’re dead in the water if you 
don’t,” he says. “When we first started, 
we’d find farmers who didn’t know 
how to work their yield monitor 
properly. These were guys with 
Masters and PhD level education, and 
they wanted to do it all. But they have 
to build support relationships with 
the equipment dealer, software 
representative and agronomist.”

Information overload
The downside to all that data collec-
tion, however, is its sheer volume, 
Calkins says. “There’s so much data 
(that) farmers out there probably 

A farmer and an advisor track the emergence of a corn crop using a tablet 
and GPS.

Blaine Calkins

Photo: Courtesy DuPont Pioneer
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The sharing of information is 
becoming a hot topic in precision 
agriculture. In June, the G-8 
announced the formation of an 
International Conference on Open 
Data in Agriculture.  This group 
quickly merged with six African 
nations to form the New Alliance 
for Food Security and Nutrition.

“We’re at a crossroads,” says 
Leo Bose, advanced farming 
systems marketing manager at 
Case IH. “How does a producer 
know who is seeing their data? 
The data has to be accessed by a 
third party specialist to optimize 
its use. We need a security struc-
ture. Up to now, it’s been, ‘here’s 
my USB stick,’ no terms of 
service agreement, no privacy 
protection.”

There is also the issue of 
proprietary platforms. Can data 
collected on a planter from one 
manufacturer be used in the 
system of a combine from another 
manufacturer? In order for the 
data to be useful, some kind of 
data management software has to 
be used, and right now there are 
dozens of farm management 
information system packages on 
the market, many developed by 
seed companies or farm imple-
ment companies.

“The companies may believe 
they are using their platform as a 
tie-in for future sales, but farmers 
have to be cautious about that. 
You want to continue to have the 
flexibility of having a mixed fleet 
of vehicles, for example,” says 
Steve Redmond, Hensall District 
Co-op precision ag specialist.

To try to overcome data sharing 
problems between different farm 
equipment’s software, over 200 
companies set up a non-profit 
consortium called AgGateway. 

Andres Ferreya, manager of 
special projects for Ag Connec-
tions LLC, a farm management 
software developer and member of 
the AgGateway consortium, has 

Sharing data and issues of ownership
worked on a number of AgGate-
way projects.

 “There is a huge inter-opera-
tional problem in agriculture,” he 
says.  “The rapid growth in 
technology hasn’t been matched 
by growth in our ability to get the 
data to do useful things.  When 
growers have mixed fleets, 
usually the machines can’t talk 
to each other or, worse, they 
can’t talk to the farm manage-
ment information system.” 

AgGateway has introduced 
something called ADAPT (Agricul-
tural Data Application Program-
ming Toolkit), an add-on software 
package that allows data to be 
transferred among machines of 
different manufacture and be-
tween management software 
packages. “The intent is to get the 
manufacturers to create a plug-in. 
But because ADAPT is open 
source (programming), anyone can 
create that plug-in and make it 
available,” says Ferreya.

Steve Redmond, Hensall 
District Co-op precision ag 
specialist, believes time will pick 
two or three standardized soft-
ware management platforms, but 
in the meantime, farmers should 
store their raw data.

“Use the cloud,” he says. “I 
know you think that makes your 
information vulnerable but, well, 
get over it. It’s secure there. But 
use a system that’s going to be 
around for a while, like Dropbox.”

The cloud refers to a comput-
erized network that is accessed 
over the Internet from any com-
puter device to store or process 
information. Dropbox is one such 
network that specializes in 
allowing its users to store large 
amounts of information. 

The shared, on-demand nature 
of the cloud makes sharing 
information between an agrono-
mist and a farmer easy, but it 

continued on page 30
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Neustadt • The Windmill • 519-799-5342
New Sarum • JDS All Season Power Inc. • 519-773-8001

Nobleton • Green Tractors • 905-859-0581
Omemee • Green Tractors • 705-799-2427

Orangeville • Henry’s Lawn & Garden Equip. • 519-941-0980
Oshawa • Durham Kubota • 905-655-3291

Peterborough • Heming Lawn & Garden • 705-742-6249
Petrolia • Podolinsky Equipment Ltd. • 519-844-2360

Plantagenet • Dan R. • 613-673-5129
Port Perry • Green Tractors • 905-985-9701

Prescott • Beach Home Hardware • 613-925-4286
Stayner • Stayner Rental Ltd • 705-428-0131

Stevensville • Lapp Cycle & Parts Ltd. • 905-382-2425
Stouffville • Hutchinson Farm Supply • 905-640-2692

Strathroy • Tadgell’s • 519-245-1103
SW Ontario • Premier Equipment • premierequipment.ca

Tillsonburg • Chesterman Farm Equipment • 519-842-5977
Wallenstein • E&F Sauder Sales • 519-669-2192
Waterdown • Weeks Hardware • 905-689-6618

Wheatley • Bowman Feed & Supply • 519-825-4122

Visit your local STIHL Dealer
for more information!
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$26995
Displacement 30.1 cc
Power Output 1.3 kW
Weight 3.9 kg (8.6 lb)*

MS 170 
Gas Chain Saw

MS 180 C-BE

31.8 cc / 1.5 kW / 4.2 kg (9.3 lb)*

$34995
With 16” bar

45.4 cc / 2.3 kW / 4.6 kg (10.1 lb)*

MS 250

$44995
MS 271

50.2 cc / 2.6 kW / 5.6 kg (12.3 lb)*

$54995
MSrP $559.95
With 16” bar

MS 241 C-M

42.6 cc / 2.2 kW / 4.7 kg (10.4 lb)*

$64995
MS 311

59.0 cc / 3.1 kW / 6.4 kg (14.1 lb)*

$59995

With 16” bar

MSrP $659.95
With 16” bar

MSrP $709.95
With 16” bar

Feature prices are in effect until December 2, 2016 for all power tools at participating STIHL Dealers, while supplies last.

*Powerhead only.

**Don’t miss your chance to get the Wood-Pro™ Kit. Simply purchase any one of the following chain saws between now and December 2, 2016 and you will 
receive a STIHL Wood-Pro™ Kit FREE. This kit includes: a Woodsman® Carrying Case, STIHL hat and a replacement loop of OILOMATIC® chain - an $85 value! Hat 
may not be exactly as shown. Offer valid until December 2, 2016, while supplies last. Eligible Models: MS 150 C-E, MS 170, MS 171, MS 180 C-BE, MS 181 C-BE, 
MS 193 C-E, MS 211, MS 231, MS 241 C-M, MS 250, MS 251, MS 251 C-BE, MS 271, MS 291 C-BE, MS 311 and MS 391.

RECEIVE A FREE WOOD-PRO™ KIT
with the purchase of any 
eligible StihL Chain Saw.**

AN $85 VALUE!STIHLCanada 

www.stihl.ca

• Woodsman® Carrying Case 
• OiLOMatiC® Chain Loop
• StihL hat

MSrP $279.95
With 16” bar
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also opens the door for others to 
access that information. This 
danger is so widespread across 
economic sectors that a Cloud 
Security Alliance has been formed 
to promote best practices in cloud 
security. The fear in agriculture is 
that large corporations will have 
access to masses of information, 
which can potentially be very 
valuable.

Redmond downplays the need 
for concern. “They don’t care 
about the yield off some field in 
London Township,” he says, “they 
care about the aggregate data.  
They want to know if (one) hybrid 
did better than another hybrid.  
That’s where the big decisions will 
come from – aggregate data.”

Both Redmond and Bose 
believe the farmer owns the raw 
data, but does the data manage-
ment software company have 

partial ownership of it once the 
raw data has been massaged into 
useful information?

“If you sign an agreement with 
a software provider, whether it’s a 
manufacturer or someone else, 
make sure you read the fine print 
in the agreement,” advises 
Redmond. “Make sure you have 
control over your data.”

A number of industry alliances 
have been formed that set out 
protocols for information securi-
ty. One of the largest is the Open 
Ag Data Alliance (OADA), of 
which Case IH is a founding 
member.

“A guiding principle of OADA 
is that a farmer owns his data, 
and must give permission to 
allow a third party to use it,” 
explains Bose.

But third-party access to years 
of accumulated data is what can 
have the greatest impact on 
input costs and yields. BF

continued from page 27continued from page 28

The field management plan
All of this information can be used to 
develop a management plan for the 
field and the crop. Developing the 
plan begins “day one” at the end of 
harvest, says Bose.

“Look at what happened on a 
yield basis. Based on what happened 
and factoring in what you did in 
terms of planting, chemical applica-
tion and fertilizer application, have a 
third party advisor help you aggre-
gate that with data on soil types, and 
you may be able to make purchase 
decisions on seed, fertilizer and 
chemicals for next year’s crop. Early 
booking might give you reduced 
rates.”

Redmond has worked on data 
collection and management plans for 
dozens of farmers.

“The first question I ask is, ‘how 
comfortable are you with your yield 
monitor?’  If you’re not comfortable, 
get comfortable. Know it inside and 
out.”

Then use your network to build 
that necessary team of advisors. Bose 
suggests starting with the implement 
dealer.

“Our dealers know our customers, 
and we can optimize performance 
specific to that customer’s needs.”

It may be that you will need more 
than one expert. Encirca’s Calkins 
notes his company’s increasing 
business ties with unexpected 
partners. “The equipment guys, the 
software guys and the genetics guys 
like us, we all have something to 
contribute, and it’s starting to come 
together.”

Redmond finds that younger 
farmers are generally more comfort-
able with technology.

“We had a customer who had just 
graduated, and he was the son of a 
farmer. His mom wanted to build a 
wrap-around deck on the house, but 
he wanted to use that money to buy a 
planter capable of variable rate 
seeding. So he calls us during the 
winter. He points to his new planter 
and says, ‘that’s mom’s deck. You 
better make this work.’” BF

Keep growing  
what you’re sowing
Until the cows come home
Whether you’re a multi-million dollar 
enterprise, entrepreneur or emerging 
company, you can rely on Collins Barrow  
for objective, actionable advice. We are  
the audit, tax and advisory experts.

Look to Collins Barrow, Chartered 
Professional Accountants, to help  
your agri-business grow and prosper.

It’s time to sow the seeds of success.
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Beef Farmers of Ontario rolled 
out a program this year to help 
cattle producers gain an edge in 

the difficult task of selling direct to 
consumers, and early responses 
indicate a winning formula.

The Farm to City program involves 
providing farmers with the tools to 
combine online sales with delivery to 
local, pre-defined drop sites. The 
program includes access to online 

sales and inventory tracking tools as 
well as a handbook that provides 
step-by-step advice to help producers 
get started.

“It’s a good model that avoids the 
scale requirements that it takes to get 
into retailers in Ontario,” says Cory 
Van Groningen, a member of the 
provincial marketing association’s 
board. He notes Virginia farmer Joel 
Salatin pioneered the concept of 

niche market, consumer direct 
online/delivery drop combination for 
meat products. 

LeaAnne Wuermli, Beef Farmers 
communications manager, says the 
idea to develop the program in 
Ontario grew out of a recommenda-
tion two years ago that the board 
explore local food marketing options 
for producers. The organization 
obtained $35,000 under Growing 

Delivering direct to customers' driveways
Beef Farmers of Ontario program helps farmers combine online sales with urban drop sites.

by MARY BAXTER

Trait Stewardship Responsibilities Notice to Farmers
Monsanto Company is a member of Excellence Through Stewardship® (ETS). Monsanto products are commercialized in accordance with ETS Product Launch Stewardship Guidance, and in compliance with Monsanto’s Policy for Commercialization 
of Biotechnology-Derived Plant Products in Commodity Crops. These products have been approved for import into key export markets with functioning regulatory systems. Any crop or material produced from these products can only be exported to, or 
used, processed or sold in countries where all necessary regulatory approvals have been granted. It is a violation of national and international law to move material containing biotech traits across boundaries into nations where import is not permitted. 
Growers should talk to their grain handler or product purchaser to confirm their buying position for these products. Excellence Through Stewardship® is a registered trademark of Excellence Through Stewardship.

ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Ready® technology contains genes that confer tolerance to glyphosate, an active ingredient in Roundup® brand agricultural herbicides. Roundup Ready 2 Xtend™ soybeans 
contain genes that confer tolerance to glyphosate and dicamba. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to glyphosate, and those containing dicamba will kill crops that are not tolerant to dicamba. Contact your 
Monsanto dealer or call the Monsanto technical support line at 1-800-667-4944 for recommended Roundup Ready® Xtend Crop System weed control programs. Acceleron® seed applied solutions for canola contains the active ingredients difenoconazole, 
metalaxyl (M and S isomers), fludioxonil and thiamethoxam. Acceleron® seed applied solutions for canola plus Vibrance® is a combination of two separate individually-registered products, which together contain the active ingredients difenoconazole, 
metalaxyl (M and S isomers), fludioxonil, thiamethoxam, and sedaxane. Acceleron® seed applied solutions for corn (fungicides and insecticide) is a combination of four separate individually-registered products, which together contain the active 
ingredients metalaxyl, trifloxystrobin, ipconazole, and clothianidin. Acceleron® seed applied solutions for corn (fungicides only) is a combination of three separate individually-registered products, which together contain the active ingredients metalaxyl, 
trifloxystrobin and ipconazole. Acceleron® seed applied solutions for corn with Poncho®/VoTivo™ (fungicides, insecticide and nematicide) is a combination of five separate individually-registered products, which together contain the active ingredients 
metalaxyl, trifloxystrobin, ipconazole, clothianidin and Bacillus firmus strain I-1582. Acceleron® seed applied solutions for soybeans (fungicides and insecticide) is a combination of four separate individually registered products, which together contain 
the active ingredients fluxapyroxad, pyraclostrobin, metalaxyl and imidacloprid. Acceleron® seed applied solutions for soybeans (fungicides only) is a combination of three separate 
individually registered products, which together contain the active ingredients fluxapyroxad, pyraclostrobin and metalaxyl. Acceleron®, Cell-Tech™, DEKALB and Design®, DEKALB®, 
Genuity and Design®, Genuity®, JumpStart®, Optimize®, RIB Complete®, Roundup Ready 2 Technology and Design®, Roundup Ready 2 Xtend™, Roundup Ready 2 Yield®, Roundup 
Ready®, Roundup Transorb®, Roundup WeatherMAX®, Roundup Xtend™, Roundup®, SmartStax®, TagTeam®, Transorb®, VaporGrip®, VT Double PRO®, VT Triple PRO® and XtendiMax® 
are trademarks of Monsanto Technology LLC. Used under license. Fortenza® and Vibrance® are registered trademarks of a Syngenta group company. LibertyLink® and the Water Droplet 
Design are trademarks of Bayer. Used under license. Herculex® is a registered trademark of Dow AgroSciences LLC. Used under license. Poncho® and Votivo™ are trademarks of Bayer. 
Used under license. ©2016 Monsanto Canada Inc.
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“It's a good model that avoids the scale requirements that it takes to get into retailers in Ontario” says 
Cory Van Groningen of Beef Farmers of Ontario's Farm to City program.
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Forward 2 government programs for 
preliminary market research and 
program implementation.

Van Groningen’s Norfolk County 
business, VG Meats, piloted the 
concept, launching the service in 
2014. VG Meats is a vertically inte-
grated meat production business that 
includes cattle production, processing 
and retail sales. The company is the 
only producer involved, although 
Wuermli says she is building a list of 
interested producers, most of whom 
are already doing farm gate sales. So 
far, 10 producers have expressed 
interest, she says. 

The organization will hold work-
shops on the approach in the fall. 
“We’re hopeful that the more people 
who get exposure to the model, the 
more producers we can get up and 
running and using the model then 
there will be interest from other 
groups as well,” Wuermli says.

Rob and Maryjo Tait’s Celtic Ridge 
Farms near Dutton in Elgin County is 
one of the producer operations on 
Beef Farmers’ list. Rob Tait says the 
idea dovetails well with the couple’s 
plans to grow the business. Rob, 36, 
and Maryjo, 29, maintain a sheep and 
cow-calf operation on the 300-acre 
farmstead that has been in Rob’s 
family since 1873. They finish their 
own animals. “We don’t buy in any 
(cattle) to finish,” Rob says. “Every-
thing is all here so we have full 
traceability for all of our meat.”

A local butcher supplies process-
ing, and the couple sells both large 
orders and specialty boxes. Demand 
has been through the roof and they 
have also begun to supply the 
Talbotville Berry Farm Market store 
near St. Thomas. Their biggest 
challenge is ensuring enough product 
is available. 

The Taits already maintain a 
website that lists what’s available and 
how buyers can place orders. The 
couple recognizes having an online 
store and adding a pickup location 
are the next steps to make ordering 
even more convenient for customers. 
Moreover, given that they both work 
off-farm and have two young chil-
dren, jumping to the end goal of 
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Cory Van Groningen

C.L. Benninger Equipment
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You have a vision for your farm. 
Don’t let anything get in your way.

The future will expect more. 
More crop from less land. 
Pinpoint precision and 
management of every detail. 
The farmers of the future will 
have a legacy to live up to and 
tougher expectations to meet 
than any generation before 
them. They’ll have to manage 
yields and compaction. They’ll 
have to control losses in the 
field and everywhere else. 
And they’ll have to put it in 
the bin clean.

The next-generation Gleaner features our new Vision™ cab with unparalleled 
control, comfort and convenience. With next-generation powertrain, 
SmartCooling™ and feeding, the Gleaner S9 Series is the perfect combine 
to make your farming legacy what you want. You can learn more at 
gleanercombines.com or from your Gleaner dealer.

AGCO  •  4205 River Green Parkway, Duluth, GA 30096  •  www.gleanercombines.com
AGCO may at any time, and from time to time, for technical or other necessary reasons, modify any of the data, specifications or war-
ranty of the products described herein. Some equipment shown may be optional. Attention: Photographs in this publication may show 
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operation. AGCO & Gleaner are registered trademarks of AGCO Corporation  •  © 2015 AGCO •  GL15C009ST
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Visit the Farms.com, 

AgCareers.com, 

Ag Buyer’s Guide 

or Better Farming 

booths for a chance to 

WIN a Husqvarna 240 

chainsaw and $300 cash!

Visit all 4 of our locations at Canada’s 
Outdoor Farm Show for 10 chances to win!

all that the Farms.com group of companies has to offer
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establishing a farmgate store would 
take more time than they have right 
now. Nor do they want to do some-
thing that would compromise their 
brand of everything bred, born and 
raised on the farm. “We are trying to 
grow realistically,” Rob says.

With those goals and challenges in 
mind, becoming involved in the Farm 
to City program makes sense. 

“With us being a smaller farm, 
unless it’s pre-ordered, you’re going to 
be waiting three to four weeks for it 
– and sometimes even longer if (we) 
don’t have beef ready to go,” Rob 
explains. “We’re getting to the point 
where we’re having beef readily 
available all the time, and that’s the 
thing with the Farm to City online 
store that would make it that much 
easier. People can go on, they can 
order, they can plan ahead and then 
boom, there’s a pickup location or 
drop-off location so they’re all set for 
that.”

Wuermli says the organization’s 
market research shows drop-off 
points create greater convenience for 
customers than the more traditional 
freezer trade model where buyers seek 
out the producer and go to the farm. 
The approach also allows producers 
to plan production, which means they 
can achieve production and cost 
savings as well as establish relation-
ships with customers, she adds.

Van Groningen says the model of 
combining an online store with 
drop-off points avoids the scale 
requirements behind establishing a 
retail space. For the business that he 
owns and operates with his three 
brothers, the model is proving to be 
more efficient than going to a farmers 
market. “You don’t have to be there, 
for start; you don’t have to load the 
truck at 3 a.m. or anything and get 
there and be there for most of the day, 
and depending on how far you drive 
it’s going to be maybe three hours or 
something,” he says.  

Plus, all sales transactions have 
already been completed. “The prob-
lem with farmers markets for us is 
that it’s never a guaranteed sale,” he 
says. “There could be times when you 
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Maryjo and Rob Tait and their children, newborn Emily, and Alexander.  
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THESE SPECIES  
MUST BE STOPPED

Invasive and noxious weeds threaten Ontario’s plants and animals.  
They can be harmful to crops, livestock, humans and our natural 
environment. Under Ontario’s Weed Control Act, farmers and 
landowners have a legal obligation to manage noxious weed species  
on their property.

Here are three things we need to know about controlling these 
threatening plant species:

3 All farmers and landowners have a responsibility to control  
noxious weeds on their property

3 We need access to the best herbicides and other methods  
to control these harmful weeds

3	 It’s equally important for governments to control these weeds  
on public lands to prevent the spread and reduce harm

We are all responsible to put the needs of farm workers, animals,  
our environment and all Ontarians ahead of noxious weeds.

Weeds to Watch
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take $3,000 worth of meat but you bring $2,000 home and 
only get $1,000 worth of sales.” 

Bio, a web content management service operated by 
Bridging Intelligence in Elora, has developed the specialized 
content management system that provides farmers with 
ready-made tools to conduct online sales and keep track of 
inventory. For a fee, Bio hosts and provides the Farm to City 
website template, sets up the virtual store and walks farmers 
through the process of how to manage inventory and sales. 

Customizing the system to fit in with an individual 
business’ brand is easy for someone with some basic 
knowledge of website coding language, Van Groningen says. 

A manual, which can be downloaded from Beef Farmers’ 
website, rounds out the program. The manual includes 
information such as an introduction to the online web 
content management system template, advice on how to 
secure drop sites, and contact information for meat proces-
sors and public health units. It also provides advice on items 
such as pricing, marketing, labelling, product cuts, mer-
chandising and other factors to consider when setting up 
the business.

The program was designed to help farmers move ahead a 
little faster with a direct marketing venture and make 
essential information easily accessible, Van Groningen says. 
“There’s still work that needs to be done by farmers to 
understand the system, but it will be a lot less than if they 
are trying it on their own.”

Van Groningen says he and his brothers are still learning 
how to attract and coordinate drop sites in their own Farm 
to City venture. Currently, the company maintains four 
drop sites and obtains regular customer orders. The sites 
include home driveways and a food co-operative parking lot 
in Hamilton. Site hosts are offered a five per cent discount 
on their purchases for accommodating the drop-off and 
promoting products to others. “We’re finding that’s quite an 
incentive,” Van Groningen says. 

The business grows mainly through word-of-mouth. “We 
did attract one site through social media,” he adds. 

Coordinating drop-offs is another challenge. Everyone 
wants delivery at the same time – around 6 p.m. “It sort of 
limits the volumes that we can do. That’s something we’re 
trying to figure out,” Van Groningen says, noting the ideal 
would be to space deliveries out through the day so one 
person can be dedicated to the job. 

For producers thinking of launching similar ventures, 
Van Groningen advises to start small. “Don’t plan on taking 
over the world tomorrow,” he says. Instead, start with people 
you know, such as existing customers or people you or your 
family might know who are interested in buying from you, 
and determine how to make service convenient for them. 
Use social media.

Van Groningen, also president of the Ontario Indepen-
dent Meat Processors, notes there’s lots of room in Ontario 
for direct-to-consumer sales. “We’ve got tons of meat 
imported into this province that we can work on displac-
ing,” he says. The Farm to City model is “one more tool that 
we can use to try to do that a little bit.” BF
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in promotional program. Some restrictions apply. Financing subject to credit approval. Prior purchases are not eligible. Offer cannot be combined with any other offer or low rate 
financing. Offers subject to change or cancellation without prior notice. See your dealer for full details. © 2016 Kioti Tractor Company a Division of Daedong-USA, Inc.
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by MARY BAXTER

Amos Brielmann has spent 
most of his farming career 
wrestling and exploring limits 

of one form or another.
There are the physical boundaries 

– the provincial and national borders 
near his Pinewood, Rainy River 
District farm operation. You’d think 
being situated close to the Manitoba 
and U.S. borders would provide the 
advantage of greater marketing 
opportunities for his crops and 
livestock. Well, it does – now. 

“It used to be just a big, big 

challenge,” says Brielmann. When the 
Canada Wheat Board controlled the 
marketing (it marketed wheat 
produced in northwestern Ontario), 
he couldn’t sell his crop to elevators a 
stone’s throw away on the other side 
of the border. The cost to transport 
grain was exorbitant. So, in 1997, 
Brielmann and his partners at the 
time, Jurgen and Rachel Schmutz, 
shifted the operation over completely 
to beef cows. “We moved on,” he says.

In the same way he decided to move 
on after jumping over the lines of 

conventional production and spend-
ing nearly eight years in organic beef 
production. “Organic production was 
a big struggle, lots of work,” he 
explains. So he dropped the beef 
certification in 2011 and has since 
dropped the certification on grain, too. 

He’s glad to have tried. “You can be 
philosophically organic, saying this is 
a lifestyle, right, and this is my belief.” 
But farmers have to be practical, he 
says. “If you want to carve out a living 
out of the farm, you have to under-
stand the economics.” 

Wrestling the limits of place
When you farm in Ontario’s northern areas, the hurdles are many.
To succeed you’ve got to be practical, as this Rainy River farmer has found out.

Photo: HEATHER LATTER
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The district is not suited to organic 
production. Take for one the area's 
lack of proximity to large consumer 
markets. Moreover, in a region aptly 
named after the amount of rain it gets, 
it becomes difficult to get in the field 
in a timely fashion to do the weeding.

Today, Brielmann, in his late 50s, 
and his wife, Heidi, grow cash crops 
and background feeder cattle on their 
farm. The Brielmanns share farm 
operations with their son, Timo, who 
has his own farm. Just because the 
elder Brielmann returned to conven-
tional production doesn’t mean the 
challenges have disappeared. They’ve 
changed – increasingly complex, and 
hence difficult-to-fix equipment, for 
instance. 

Although he speaks of the hurdles, 
this farmer with the philosophical 
streak does so with good humour and 
a zest for life experience.

“I really enjoy the ability to look at 
a challenge and say, how can we 
overcome it, and how can we make it 
so that it works? Challenge is not a 
negative. If there are no challenges, 
you’re just getting lazy then.”
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Describe your role on your farm operation? 
Manager. In the morning we discuss 
what we do and then I’m telling the 
employees what’s on for the day and 
try to direct them. I’m also the person 
who is in charge of marketing and 
purchasing the inputs. 

How many people does your farm employ?
Three employees, plus my son and 
me.

Hours you work per week? 
10 hours a day, six days a week. 

How many emails do you receive per day? 
Between 20 and 30.

Hours a day on a cell phone? 
If you ask my wife, she will tell you 
five hours at least. I would say, if you 
combine everything, at least an hour 
and a half.

What about your smartphone?
Our fields are very far apart. (There’s 

What do you like best about farming? 
I grew up on a farm and I always 
liked the smell of the soil, the excite-
ment when you step on the field and 
you see the first wee little green 
blades of the newly seeded crop 
coming up. These kinds of things are 
so exciting emotionally for me. I 
would never want to give it up.

What do you like least?
The weather. I know I can’t change it 
but it just worries me always. And I 
don’t like early spring when the snow 
goes away and I stand there in the 
mud and have to feed cattle.

What is the single most important piece of 
advice you've received? 
I had a friend in Germany, an older 
farmer, kind of a mentor. He said to 
me: “you should never, ever look back 
and say, I did this wrong. You should 
always go back and say, well, I did my 
best. I will learn from my mistake and 

a 40-kilometre distance between the 
fields). So as I go from one place to 
the next, I have an app to listen to the 
market report. I do most of my 
emails on the phone.  

Email or text?
I do both. If it is something where I 
want to keep that, or a conversation 
which I want to be able to look back 
at, then I want to have an email. But 
the short things, it just goes over text.  
Is it easier with text? I guess it’s easier. 
Faster. 

We bought some gypsum out of 
Iowa, and we had it in the bin and the 
product wasn’t delivered right. It 
clumped up. And it’s interesting, all 
the conversations I had with that 
company, it all went over texting. All 
the pictures, everything. There was 
not one email. That’s kind of unusu-
al. Usually you have a document on 
email, but that guy did everything 
over text.

Any favourite apps?
I have my apps and they’re for my 
market report, and I have my app to 
look at my solar tracker, but I find 
them very time consuming, these 
apps, and addictive, so I try to stay 
away. 

Where did you last travel to?
Europe.

“I really enjoy the 
ability to look at a 
challenge and say, 

how can we
overcome it, and 
how can we make 
it so that it works? 
Challenge is not a 

negative.”
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I will move forward in a positive 
attitude.”

What’s your management philosophy or 
guiding management principle?
I like to challenge everybody who is 
on the farm to make his or her own 
decisions. So if they come to me and 
say, what do you want me to do, I say, 
“well this is what we have to do, how 
do you think we can do that? Tell me 
what you think is the best way and 
then we move forward.” 

Are you involved in any committees, boards 
associations, or volunteer efforts?
Emo Agricultural Research Station 
Committee chairperson.

What is your favourite recreational activity?
Hiking in the mountains.

What was the last book you read?
A Memoir of Vietnam and the Penta-
gon Papers by Daniel Ellsberg.

What does your family think of farming? 
When we moved here to Canada from 
Germany, Heidi had to make a big 
step because of leaving her relations 
behind and so on. For me, it was 
much easier. She’s not a farm girl but 
she just went with it. My daughter, 
Susanne, was very much involved 
always until she went to university. 
Timo, he was always out on the 
machines and (with) the cattle and so 
on since he could walk. So they were 
very much always very much involved.

What’s your most important goal?
The farm has to be in better shape 
when Heidi and I leave it than when 
we got it. That means the soil, the 
visual appearance, the productivity 
– everything has to be in better shape 
for the next generation.  

How do you define success?
When you feel that you reached your 
goal. When the farm is at the place 

where I am saying goodbye, I hope I 
can look back and say, OK, we did 
what we could, and it was good. 

Is your farm vehicle messy or neat? 
My jeep is messy. Timo, he just hates 
it. He vacuums his. 

What’s on top of your desk?
Cell phone, two note pads, computer, 
my glasses and three bills that I had 
to go through and verify the weights 
in them.

What was the last piece of equipment you 
bought for your farm?
Air drill.

What’s the best time of day?
Early morning. Sitting there and 
having a coffee or tea and thinking 
about what you’re going to do in this 
day, it’s just a nice, exciting time.

What was your most memorable crop year?
There are two. One was 2011. It was 
nice and dry and we got all our crops 
seeded early and we got them off 
early and the hay was just good. 

The other year was 1991. It was so 
wet and miserable and cold. We had 
just bought a new combine, so we 
bought some tracks for it and 
combined wheat and canola. There 
were ducks swimming in the fields. BF

This interview has been edited
and condensed.

“I like to challenge 
everybody who is on the 
farm to make his or her 

own decisions. So if 
they come to me and 
say, what do you want 
me to do, I say, “well 

this is what we have to 
do, how do you think we 

can do that?”

Still waiting till next week 
to read today’s headlines? 

Really?

ARE YOU STILL GETTING YOUR FARM NEWS FROM A NEWSPAPER?

Ontario general farm 
reps protest treatment 
of Ontario Processing 
Vegetable Growers

Group uses egg farm 
video to challenge 
welfare code update

Good-bye to a champion 
of Ontario agriculture

New Canadian 
interprovincial free trade 
deal a boon to farmers 
say industry associations

Canada’s national sheep 
organization wants 
Ontario to stay

Visit BetterFarming.com today and see why 
we’re the place to go for Ontario farm news.

Better Farming is a Member of the Farms.com Group of Companies.
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As most farmers know, the price 
of corn and soybeans is 
impacted by a number of 

factors, many of which are not in the 
control of the individual farmer. For 
example, there are international 
markets and how the crops are doing 
in other countries. Ultimately, the 
coming together of such factors 
shapes international supply levels and 
influences prices. 

For Ontario farmers, one of the 
biggest influences of corn and soy-
bean prices are the crops produced in 
the American Midwest. Several 
significant milestones throughout the 
growing season affect corn and 
soybean yields in that area. This year, 
half of the U.S. corn crop was planted 
by April 1 while the remaining 50 per 
cent was planted in late May due to 
delays from a very wet spring. Some 
agronomists argue that late-planted 
corn is more susceptible to yield losses 
because it gets a shorter crop develop-
ment window. In such cases, timely 
rains become all the more necessary. 

Despite record temperatures in the 
early summer, the U.S. Midwest has 
been experiencing an excellent 
growing season. The first few days of 
July saw good rainfall, with some U.S. 
growing areas receiving as much as 4.5 
inches of rain. The rest of July was hot 
and humid but provided enough 
moisture to offset the heat.  

By the beginning of August, 80 per 
cent of the U.S. Midwest corn and 
soybean crop was looking good. Only 
10 to 20 per cent of the crops were 
experiencing some concerns. With the 
majority of the crops in good shape, 
there is less concern with the 10 to 20 
per cent that are experiencing less-
than-ideal conditions. The prediction 

Gauging the market impact of the U.S. 
Midwest corn and soybean harvest
Where best to determine if 2016 will produce bin-busting U.S. corn and soybean crops
than in that country’s Corn Belt? How will those bumper crops affect Ontario commodity marketing?

by MOE AGOSTINO and ABHINESH GOPAL

is that 2016 could be 
producing the best 
U.S. Midwest crop 
conditions in 10 years, 
as evidenced by early 
August corn crop 
ratings of 76 per cent 
good to excellent and 
soybeans at 72 per 
cent good to excellent.

As farmers know, 
both U.S. corn and 
soybean crops need to 
have ideal growing 
conditions in late 
summer and early fall. 
In 2016 a strong finish could lead to 
record yields and above-average 
kernel weights.

Farms.com Risk Management is 
forecasting an above average U.S. 
corn and soybean crop with a record 
corn yield of 170 bushels per acre 
(bu/acre) or better, and 48 bu/acre or 
better for soybeans. The record high 
for corn was 171 bu/acre in 2014 and 
48 bu/acre for soybeans in 2015. 

In fact, in early August, INTL 
FCStone Inc.’s commodity advisory 
also forecasted record-breaking U.S. 
corn and soybean crops, with average 
yields at 175 bu/acre and 48.8 bu/acre, 
respectively. This will take ending 
stocks above 2.5 billion bushels for 
corn and 450 million bushels for 
soybeans and put more downward 
pressure on prices near-term. 

A record yield equates to an 
over-abundance of supply, which 
means Ontario farmers will not likely 
see strong corn or soybean prices this 
year. As farmers know, however, 
weather disasters and other unforeseen 
circumstance can quickly increase the 
price of either crop. If such conditions 

occur, opportunities for record crop 
prices could quickly enter the picture 
and, in such a case, farmers should 
swiftly book their crops. 

What farmers should absolutely 
avoid doing is falling into the bear 
trap and desperately selling at the 
lower end of a typical yearly range, 
unless they have immediate bills to 
pay and are too cash-tight. A review 
of the long-term corn and soybean 
charts does reveal that patience pays, 
and we do get opportunities to sell 
during a counter-seasonal or late-sea-
son rally, depending on the year. 
Since La Nina weather conditions are 
widely forecasted to kick in by late in 
the year, which could have dramatic 
effects on crops, it’s probably worth 
the wait. BF

Maurizio "Moe" Agostino is chief commodity 

strategist with Farms.com Risk Management. 

Abhinesh Gopal is a commodity research 

analyst with Farms.com Risk Management.

Risk Management is a member of the Farms.

com group of companies. Visit RiskManage-

ment.Farms.com for more information.

2016

Waist high soybeans 
near Grand Mount, IA.

U.S. soybean field
in West Central, IN.

2015

What a difference a year makes! Last year in June, floods 
from rain was the big issue for farmers in the U.S. 
Midwest. This year in early July, the soybean crop was 
almost waist high in Iowa. Big vegetation in soybeans 
can be a concern early in the season, as growing 
conditions often deteriorate and yields often turn out to 
be poor. 
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I think everyone in the agriculture 
industry has heard of, or is talking 
about, 4R Nutrient Stewardship. 

The farm-level field-specific ap-
proach to nutrient management 
consists of choosing the right prod-
ucts and applying them at the right 
rate, in the right place and at the 
right time to minimize the size of the 
environmental footprint, optimize 
harvested yield and maximize 
nutrient utilization. 

In 2015, a memorandum of 
cooperation was signed by Fertilizer 
Canada, the Ontario Agri Business 
Association, farm-producer associa-
tions such as Grain Farmers of 
Ontario, and the Ontario Ministry of 
Agriculture, Food and Rural Affairs. 
The memorandum recognizes that 
the 4R Nutrient Stewardship ap-
proach integrates the sustainability 
goals of participants and stakeholders 
and is a good voluntary industry 
initiative to curb nutrient losses into 
surface waters.    

Economic, environmental and 
social sustainability pillars influence 
the 4R principles of choosing the right 
source, rate, time and place. On-farm 
actions relating to 4R, therefore, 
should involve the following steps: 

■ Embrace practices that improve 
economics on farm in a measur-
able manner, 
■ Address and document environ-
mental initiatives and concerns, 
and 
■ Adequately address and com-
municate social benefits to the 
community at large.  
Goal setting on the farm becomes 

ever more important. Setting targets 
involves documenting current 
practices by identifying areas for 
improvement, putting in place a 

Putting 4R nutrient stewardship into practice
The industry-devised approach to nutrient management is a hands-on method of ensuring strong 
yields and the best performance from your inputs while reducing your environmental footprint. 
Here are some suggestions on how to implement 4R on your farm.

by DALE COWAN

written step-by-step implementation 
plan, documenting the progress and 
results and evaluating them and, 
finally, adopting a process of continu-
ous improvement. 

In reality, on most progressive 
farms these activities are part of 
normal business planning and 
practice. The only difference with the 
4R approach, perhaps, is more detailed 
documentation of the components 
that support 4R principles.

To facilitate the initial effort of a 
4R Stewardship approach, a farmer 
might consider choosing one or more 
performance indicators for either 
adopting or changing a farming 
practice. The choice can provide a 
focus or framework for implementing 
changes.  

Some of the performance indica-
tors are listed below (there are many 
and farmers can choose their own): 

■ Yield,  
■ Quality, 
■ Phosphorus loss reduction,
■ Nitrogen use efficiency, 
■ Carbon credits, 
■ Value to crop input ratio –
dollars produced for dollars spent,
■ Reduction in field soil and 
nutrient loss, and
■ Soil health.
As an example, a farmer might 

choose to look into improving 
nitrogen use efficiency. Under the 4R 
principles the farmer would first 
identify a field with which to work. 
Assessing current nitrogen (N) 
application best management practic-
es and comparing those to the present 
practices used in the field would be 
the next step. Then the farmer would 
evaluate the choice of products used. 
This step includes investigating 
protected N sources, looking into 

Economic, environmental and social sustainability pillars influence the 
4R principles of choosing the right source, rate, time and place.

http://betterfarming.com/
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how rates are determined, examining 
different application placement 
technologies, and assessing a different 
timing for application. 

At the same time, the farmer 
would consider the three 
sustainability pillars. What is the 
economic impact of making any of 
these adjustments? To find the 
answer, the farmer would set up 
appropriate strip trials to measure the 
response. 

Environmentally, the goal may be to 
optimize N uptake and reduce carry-
over of nitrate nitrogen postharvest. 
Again, setting up a testing procedure to 
document the outcome will help to 
establish the best approach. 

Finally, there is the task of estab-
lishing social benefits. This is often 
the hardest thing to do, however, of 
the three pillars, social sustainability 
today carries perhaps more weight 
than the other two pillars.

What are the benefits to consum-
ers and the public for a farmer to 
improve nitrogen use efficiency? As 
an example, one answer might be that 
reducing potential movement of 
nitrate to groundwater preserves 
groundwater quality. The practice 
replaces the need for costly infra-
structure expenditures in a munici-
pality that depends on groundwater 
to provide safe drinking water to the 
public. As a result, the practice could 
free up tax dollars to be spent else-
where to improve community living.

The 4R Stewardship approach 
goes beyond the farm gate, and the 
memorandum that supports the 
initiative is an important milestone 
in industry and government rela-
tions. Think of the initiative as our 
opportunity to voluntarily demon-
strate and document the importance 
of production agriculture to the 
economy, to the environment and to 
the public.  

How many of your acres are under 
a 4R Stewardship management 
program? BF 

Dale Cowan is a CCA and a senior agronomist 

with AGRIS Co-operative Ltd. and Wanstead 

Farmers Co-operative Ltd. 

The New M7 offers superior hydraulics and sophisticated 

control to get the job done quickly and efficiently. Kubota’s 

V6108 engine delivers 168, 148, or 128 HP (3 models).

THE KUBOTA M7     

Power is the key to superior tractor performance, and the M7 has 

plenty of power. But when a particularly tough job demands even 

more power, the M7 activates its Power Boost, and the engine 

instantly delivers more power to let you finish what you started.
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FUEL-EFFICIENT POWER 
—AND PLENTY OF IT.
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Wyoming, 519-845-3346

Anderson Equipment Sales
Belleville, 613-969-6246
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Brant Tractor
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We have issues with forage 
production in Ontario. 
Corn and wheat yields 

continue to increase yearly. But forage 
yields have not changed much. 

Well that is all changing. The use 
of new breeding techniques, applica-
tion of fungicides and employment of 
better fertility strategies increased 
yields in corn and wheat. The adop-
tion of these approaches will increase 
forage yields too.

It is hard to change alfalfa with 
standard breeding techniques partial-
ly because alfalfa has four sets of 
chromosomes. Factors such as yield 
are affected by many genes on the 
different sets of chromosomes. So 
now breeders are resorting to geneti-
cally modifying alfalfa. They have 

done many different things. The most 
exciting is changing the genes that 
affect lignin. The end result is an 
alfalfa that is more digestible and 
retains digestible protein longer. This 
means you can leave alfalfa to mature 
to 1/10th bloom or later and not lose 
quality. You get the higher yield of 
more mature alfalfa but retain feed 
quality. This development equates to 
big savings in harvesting, which costs 
about $75 per 100 acres. Yield that 
you would normally get in four cuts 
you can get in three. Yield that you 
would get in three cuts you will be 
able to get in two cuts. Maintaining 
yields while reducing the number of 
harvests results in a direct saving to 
the producer.

Roundup Ready alfalfa has been 

planted for a number of years in the 
United States. In 2016 Roundup 
Ready alfalfa was planted in Ontario. 
The introduction of Roundup Ready 
alfalfa means you can control trou-
blesome weeds like chickweed 
without using a cover crop. After you 
spray off chickweed you can seed 
grasses. Another advantage of Round-
up Ready alfalfa is that when the 
stand starts to thin out you can spray 
Roundup to control weeds then seed 
grasses.

The genes for lower lignin, higher 
protein and digestibility will only be 
sold with the Roundup Ready gene.

There are questions as to how to 
kill Roundup Ready alfalfa. The 
answer is the same way we kill alfalfa 
now. Use dicamba with Roundup 

Companies set their sights on forages
Recent strides in private forage research and management products will have significant impact 
on crop yields.

The size of forage equipment and speed of operation has greatly changed.

http://betterfarming.com/


 

                                                                 Wellington County Welcomes the 

Enjoy a fresh taste of farming and celebrate agriculture 
and rural living at the 2016 International Plowing Match 
and Rural Expo. 

Tented City offers over 500 vendors and exhibitors with 
something for the whole family! Explore agriculture, food 
and rural living, as well as antique and historical exhibits. 
Learn about new technologies in the expanded Farming 

for the Future Tent – featuring informative displays and 
lecture series. 

Enjoy a variety of fabulous local talent and entertainment 
– on various stages throughout the Match. And don’t 
miss the exciting shows including the RAM Rodeo Tour 
and Auctioneers Challenge. Performances by the RCMP 
Musical Ride are sure to be a highlight. 

You can’t see it all in one day!

        2016 INTERNATIONAL PLOWING MATCH & RURAL EXPO

September 20-24, 2016 | Town of Minto (Harriston), Ontario

WELLINGTON COUNTY 
International Plowing Match & Rural Expo

2016

SEPTEMBER 20-24, 2016      MINTO, ON

Photo credit: John M
cQuarrie

Call 1.800.661.7569 for more info! www.plowingmatch.org
WIN a $3500 trip of your choice! Come to the IPM to get details and entries.
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when you want to remove the stand. 
The other option is to use the mould 
board plough as our fathers did.

Another exciting change is a 
movement to pure grass stands. In 
cases where there is an abundance of 
liquid manure, having a stand of pure 
grasses makes sense. Some farmers 
are planting rye grass after wheat 
harvest, taking a cut in the fall and 
another cut in the spring before 
planting beans.

And there are some exciting things 
happening with grasses with some hy-
brid species. There is a new grass 
called festulolium, a hybrid forage 
grass developed by crossing meadow 
fescue with Italian ryegrass or tall 
fescue with perennial ryegrass. 
Festulolium hybrids combine the best 
properties of the two types of grass. 

Another exciting thing is the 2013 
DLF Trifolium Group A/S purchase 
of Pickseed Canada and Pickseed 
USA. DLF is the world’s largest 
producer and marketer of grass and 
clover species. The company joins its 

25 research stations with Pickseed 
research stations to come up with a 
network of 32 research stations 
around the world. It is the only 
company in Canada that does yield 
and quality research at a significant 
number of research stations. This 
small plot research is the same calibre 
of research that you would expect 
from government-run institutions. 
This privately-run research is one of 
the biggest things happening in 
forage production research in 
Ontario. Other companies, such as 
DuPont Pioneer and Quality Seeds, 
are increasing the number of on-farm 
plot demonstrations as well. The 
private research effort comes at a 
great time as governments have cut 
publicly funded research.

Using fungicides
Fungicide use has finally come to 
forage production. If you take a close 
look at alfalfa when you cut it you 
will notice a lot of dead leaves on the 
bottom of plants. This is protein. If 
those leaves were as big as cow flaps 
you might take a bigger notice of 
them. Priaxor from BASF Corpora-
tion is registered for use on forages. It 
controls a number of diseases 
including the most common – com-
mon leaf spot. The research trials I 
have seen show an increase in protein 
per acre at harvest. Not surprising 
since you are retaining more leaves.

This development will allow 
breeders to focus on breeding for 
yield, as opposed to disease ratings, as 
growers can now use fungicides as 
part of a disease management 
strategy.

Changing approaches to harvest
Another thing that is changing is how 
we harvest forages. Gone are the days 
of the six-feet sickle mowers that I 
used as a kid. The debate carries on 
as to whether it is better to crimp/
crush forages to allow quicker drying 
or to lay them out flat and use a 
merger for best harvesting. Some 
believe conditioners actually slow 
down drying. When hay is condi-
tioned the stems are smashed. Some 
research suggests moisture leaves 

stems through the cut ends, and 
smashing these stems slows down 
drying. These folks believe cutting 
forages, laying them out in a swath 
and then using a merger to form a 
windrow is the way to go. 

The size of this equipment and 
speed of operation has greatly 
changed. When I was a kid we could 
cut two to three acres an hour. 
Today’s equipment can cut 25 acres 
an hour. There is less maintenance. 
When I was a kid we had to grease the 
mower every hour. So that took 
another 15 minutes out of each hour. 
We would not cut after dark. Today’s 
equipment can run more hours a day.

There is no doubt that if you can 
make “hay in a day” you will get high 
yields and higher quality. Getting 
forage off quicker allows for manure 
application after cutting. It is nice to 
get liquid manure on 24 to 48 hours 
after cutting. If regrowth starts and 
you apply liquid manure you will 
cause a yield drop.

Wouldn’t it be nice to see a 
demonstration of the newest and 
latest in forage harvesting equipment? 
Well you can. This year, forage 
mower-conditioners and disc binds 
that are self-propelled and tractor 
driven will be demonstrated at this 
month’s Canada’s Outdoor Farm 
Show in Woodstock. Different 
companies will tell you the benefits of 
their equipment. Whether those 
benefits be acres per day or lower 
maintenance power requirements, 
you’ll be able to judge for yourself 
through side-by-side comparisons at 
the show. BF

Consulting agronomist Pat Lynch, CCA (ON), 

formerly worked with the Ontario agriculture 

ministry and with Cargill.

“When I was a kid we could cut 
two to three acres an hour. 
Today’s equipment can cut

25 acres an hour. There is less 
maintenance. When I was a kid 

we had to grease the mower 
every hour.”
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Some of we older farm equipment 
operators remember when we 
had only hydraulically operated 

three-point hitches, and possibly one 
remote outlet for the trail plough, 
cultivator or disc. The actual hydrau-
lic systems were relatively crude in 
design, and great care did not have to 
be taken to filter hydraulic fluids as 
those old gear and piston pumps 
could tolerate most anything that 
came along, including some water.

Power steering soon followed and 
the need for cleaner hydraulic fluid 
became a little more critical as 
manufacturers reduced component 
tolerances.

About 1980 we began to see 
piston-type hydraulic pumps and 
motors that had tolerances of only a 
few microns (µm). They were used 
primarily for variable-speed drive 
systems. They replaced the old 
mechanical variable-speed drive 
systems that we had used on combines 
to give us infinitely variable ground 
speed. That development allowed us 
to better match ground speed to 
cylinder loading and greatly improved 
the combine field efficiency without 
having to stop and change gears. 

The newer piston pump/motor 
systems soon provided us with very 
sophisticated, totally hydraulic drive 
systems for the large self-propelled 
field sprayers that are now in com-
mon use. Farm input supply compa-
nies own many of these sprayers, but 
large farm owner/operators now own 
almost an equal number.

Those high pressure, low-clearance 
piston systems did and do require 
high quality, clean hydraulic fluid. 
The piston clearance is often in the 
three to five µm range! Can you see 

HOWITWORKS

by RALPH WINFIELD

Keep your hydraulics running smoothly with 
regular maintenance
Today’s hydraulic system components operate with incredible precision and require 
specialized understanding to maintain good working order.

particulate matter in that size range? 
Not a chance! Even new hydraulic 
fluid should be filtered into the 
hydraulic tank.

Please remember that hydraulic 
fluid is only screened into the pump. 
It cannot be filtered into the pump. 
The pump sends the fluid to activa-
tors and motors or cylinders. A filter 
pressure drop at the pump input is 
not acceptable as it can cause cavita-
tion. (A pressure drop could be 
caused by a build-up of contamina-
tions in the filter.) 

Cavitation is the change of the 
liquid to a gaseous product in a 
hydraulic system. Cavitation will ruin 
a hydraulic pump! Gaseous fluid com-
pressed by a pump reverts to a liquid 
with destructive forces. The resultant 
scaly metal pieces will then contami-
nate the remainder of the hydraulic 
system. A complete system cleanup 
and rebuild is very, very expensive.

Understanding hydraulic systems
Every farm team which operates 
newer hydraulic systems on tractors, 

sprayers, combines, or other equip-
ment should have someone who is 
knowledgeable about how these 
systems work.

Based on my many years of 
teaching, writing service manuals, 
and observing people in action, I 
think I have seen most of the mis-
takes people can and do make. Here is 
one example:

A hydraulic function becomes 
slow. Many people will look for an 
adjusting screw in the hydraulic 
system(s). Sometimes they will find 
an adjustable pressure relief valve. 
They will turn it in three or more 
turns only to find that it does not 
increase the function speed. Will they 
turn it back out? Not likely. The 
pressure relief setting therefore 
increases significantly. So when the 
speed fault is corrected, will the new 
setting result in blown seals and/or 
hose connections? You bet it will.

For this reason, most equipment 
manufacturers use non-adjustable 
pressure relief valves whenever 
possible. Unfortunately, some pres-

This planting unit with no markers is planting soybeans (no-till) 
into last year's corn stalks using a GPS as a marker system.

http://betterfarming.com/
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sure settings must be made after the 
assembly is complete, such as for a 
hydraulic motor on a track drive.

Schematics are essential
Hydraulic schematics are essential for 
troubleshooting systems. Unfortu-

nately, they are not as readily avail-
able as they were in the past. This 
scarcity is often brought on by 
variations in systems for machines. 
However, in support of the manufac-
turer, it is also necessary for the repair 
technician to have pressure gauges 

HOWITWORKS

available in order to test circuits and 
readjust limit pressures. Most farm 
shops do not maintain sets of pres-
sure gauges for setting pressures.

In the last three years we have seen 
great strides in controlling planting 
depth, seed depth and soil firming 
pressure. These types of controls 
become especially challenging where 
corn, wheat or beans are being 
planted into high residue soil cover.

Seeding control-device combina-
tions are becoming so numerous and 
sophisticated that individual combi-
nations of hydraulic control systems 
are just not readily available. Thus, 
unfortunately, no standardized 
hydraulic schematic is likely to 
become available for common use in 
Ontario or elsewhere.

Staying on top of rapid change
It is imperative that at least one mem-
ber of every farm team that is operat-
ing planting and/or harvesting 
equipment take courses or find other 

The variety of planting and firming equipment options available is 
very extensive.
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means of becoming technically 
confident in the design and mainte-
nance of hydraulic systems.

Fortunately or unfortunately, 
many sophisticated hydraulic systems 
are operated by sophisticated electri-
cal systems. Added to those electrical 
systems is the GPS system that auto 
steers the planting tractor or the 
combine.

How much progress have we made 
in the last 20 years? Note in the 
planting picture on page 47 that no 
row marker system exists. GPS 
steering systems have obtained the 
capability to bring a tractor or 
combine back on the adjacent pass 
with accuracy to a few centimetres.

I hope that farm-equipment-dealer 
service staff are continually updated 
on servicing the latest in planting and 
harvesting equipment. There is, and 
will be, a great need for their services 
in the next 10 years. Possibly one of 
their challenges will be to provide 
service schools or workshops for 

The number of hydraulic circuits 
required to control the functions of 
sophisticated planting units is very 
high.

equipment owners and operators 
during the off (winter) season.

Training workshops can be a very 
effective means of sharing informa-
tion if the leaders and participants are 
both willing to share their expertise 
and experiences. BF

Ralph Winfield is a retired professional 

engineer, farmer and technical writer.

Preset versus adjustable hydraulic 
pressure regulators limit the risk 
of misadventures with hydraulic 
systems.

Specialized restrictors in hydraulic 
circuits are essential but can 
create disastrous results if inserted 
the wrong way.
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MACHINERYATWORK

Mention yield data collection to 
a farmer and typically expect 
to encounter either interest or 

disgust. Some have embraced it and see 
the benefit; others just think it is a 
gimmick and a waste of time.

I have stood on the side of a corn 
field with some people and the 
statement was made: “that is a 
180-bushels-to-the-acre corn crop.” 
And their statement was right: the 
trucker hauled away that total yield. 
Great – no yield mapping technology 
required, right? A trained farmer’s eye 
was all that was needed! 

Yield data collection shines light on crop 
performance details
Replace assumptions and generalizations about how your crop has performed with
hard data obtained from mapping yields and experience the benefits.

by JAAP KROONDIJK
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Yet, once a producer acquires yield 
mapping for the combine a different 
picture of the field comes in mind. 
Yes, in the end, they trucked away the 
180-bushel per-acre average. But, all 
of a sudden, the 260-bushel per-acre 
spots stand out from the 90-bushel 
per-acre spots which the eye does not 
see. And questions arise: what 
happened? How can we get 260 
everywhere?

Yield mapping started in the early 
1990s with a Midwestern U.S. 
company which figured out a way to 
register yield on the go in a combine. 
Some of the main manufacturers also 
adapted this technology, and others 
came out with their own variants. 
Farmers judged yield mapping on its 
accuracy by the scale tickets from the 
elevator, but it did not always live up 
to the expectations.

 You could print a nice colourful 
picture, showing the different levels 
of yields, from the highest yield in 
nice green to the lower yields in 
“screaming” red. But what can you do 
with that? In the best case scenario, 
the picture was simply printed and 
stuck in a binder. 

But some early adapters saw there 
had to be something to yield map-
ping, puzzled with it and used it to 
their advantage. I personally know 
someone who took a printed map 
with him in the tractor and started 
spreading lime on the lower-yielding 
areas. Voilà: the first controlled 
spreading system for putting lime 
where it was needed and not just 
spread over the whole field. Yield 
mapping gives you an overview of 
your field, in terms of what it actually 
did versus what you think it did. 

I know a lot of you know your 
fields and are well in tune with how 
they perform. You are well aware of 
drain issues or sand knolls in your 
field, but how do you relay this 
information to your agronomist? A 
picture is worth a thousand words, 
they say. Yield mapping gives you a 
way to communicate your specific 
needs to someone who does not 
know your fields as well as you do. In 
turn, they can use this information to 
send a fertilizer spreader in the field 

and control its output according to 
the needs in the field. The applicator 
can avoid applying fertilizer on a 
poor area that cannot utilize the 
nutrients and also prevent waste or 
run-off. 

Yield is a good start to collecting 
data from your fields. Most new 
combines are factory-equipped with 
yield monitor systems and some even 
have all of the necessary GPS-related 

equipment included. Equipment 
dealers and precision ag sales consul-
tants also sell aftermarket kits for 
most machines for relatively reason-
able prices.  

Please do not get hung up on 
whether the yield mapping system 
reads 105 bushels per acre where it 
should read 95 or 115 bushels per 
acre. Sure, accuracy is important and 
nice. 
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What you are 
after, though, is to 
see the variance in 
crop yield across 
the field. As long as 
the yield reads 
within reason and 
it reads the highs 
and lows properly, 
that is what is 
important. If the 
system is off a few 
per cent, that is, in 
my opinion, 
irrelevant. (Be-
sides, even a weigh 
wagon loaded 
improperly is off 
way more than 
most people think, 
since most weigh 
wagons only have 
three load cells. 
You need six to 
eight load cells to 
compensate for side hills, load distribution, etc.) What you 
are after is to get a good layout of the field, in terms of 
where the low- and high-yielding areas are located. 

Today, you can find many office software programs to 
read your yield data. Most programs can accommodate the 
overlay of different maps on top of each other. One exam-
ple of an overlay would be placing the yield map over the 
tile map or soil map so you can see both at the same time. 
Another would be putting last year’s corn yield map over 
this year’s bean yield map. Numerous possibilities exist; ask 
your agronomist. Or, you can ask your custom applicator 
for his maps and see what he did for you. Were there test 
strips and do you know where they were located? It is not 
hard anymore to transfer data, so use that to your benefit! 
You can measure your harvested crop against your field 
inputs to see if the costs paid off.

With corn and bean harvest around the corner, use yield 
mapping to your advantage. And, yes, every year is differ-
ent, so multiple years’ worth of data is better than a single 
year’s data. Start collecting and ask your dealer for advice. 
Most of them have trained staff who can give you many 
pointers, including the specifics on your machine and if 
you have the technology needed.

Yield mapping is the building block for considerations of 
crop management planning. It will show what works with 
your way of farming. It will show how different varieties 
perform side by side in your field, not the companies’ test 
plots! It will confirm if what you did was the right thing or 
not. BF

Jaap Kroondijk is a farm boy mechanic who lives near Woodstock.
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When it comes to agricultur-
al trade deals and what the 
rookie Justin Trudeau 

Liberal government should do about 
it, the Opposition Conservative trade 
critic preaches some tough love.

Gerry Ritz, 65 years old this 
summer and Canada’s sixth-longest-
serving agriculture minister with 
more than eight years in the portfolio 
from 2007 to 2015, has some strong 
views on trade issues that confront 
the new government.

And as trade critic, he has a 
platform to express those views.

Don’t waste energy and political 
capital on negotiations over a new 
World Trade Organization deal based 
on the 2001 Doha Round agreement 

that WTO negotiators still have as 
their template. It isn’t going to happen, 
he says. Every two years, negotiators 
gather, discuss and resolve nothing.

In fact, Canada should quit looking 
to the WTO as a forum to negotiate 

new international agricultural trade 
agreements. He acknowledges the 
organization’s usefulness as an arbitra-
tor and regulator of existing trade 
rules, but says it is not a forum to 
create new global trade rules. “The way 
the WTO is structured now with every 
country having a veto, it doesn’t work,” 
says Ritz. “We have to move on.”

And the Trans-Pacific Partnership 
(TPP) agreement Canada signed onto 
last year that would expand Asia-Pa-
cific access for many agricultural 
products? 

Ritz strongly supports it. If U.S. 
voters this fall elect a president 
determined to oppose TPP as it 
stands (both Hillary Clinton and 
Donald Trump have said they are), 

From agriculture to trade
Gerry Ritz, never afraid to speak his mind, has some opinions to share.

THEHILL

by BARRY WILSON

Gerry Ritz

©2016 CLAAS of America Inc. Subject to credit approval through CLAAS Financial Services. See participating dealer for details and great financing rates. Product and specifications subject to change without notice.

Connect Equipment 
Chepstow 519-366-2325

DeBoer’s Farm Equipment 
Elora 519-846-5388

Elliott’s Farm Equipment 
Pembroke 613-638-5372

G.J.’s Farm Equipment 
Burgessville 519-424-9374

Ken Brownlee  
& Sons Equipment 
Earlton 705-563-2212

Reis Equipment Centres 
Carp 613-836-3033 
Winchester 613-774-2273 
St. Isidore 613-527-1501

Sunova Implement 
Lakeside 519-349-2075

claas.com

All-around powerful. Get first class forage harvesting with 
the complete line of mowers, rakes 
and tedders from CLAAS. Reliable 
technology, seamless operation and 
robust machinery makes for outstanding 
performance. Ask your dealer about 
the complete line of CLAAS balers and 
hay tools. Financing available through 
CLAAS Financial Services.

0%
on all CLAAS Balers and Hay Tools

See us at Canada's 
Outdoor Farm Show

Financing for 
48 months

http://betterfarming.com/
http://claas.com/
http://www.claas.co.in/
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then he suggests working with other 
‘like-minded” TPP countries to sign 
and implement a trade liberalization 
regime that needn’t include the 
United States.

As it stands, the TPP includes a 
formula that ratification requires six 
of the 12 signatory nations represent-
ing 85 per cent of trade in the region, 
essentially giving the Americans a veto.

Ritz says he is urging other TPP 

signatories to essentially ignore that 
rule and sign an agreement that gives 
them the trade liberalization benefits 
they negotiated and support. If the 
next U.S. administration does not 
want to be part of the deal as negoti-
ated, that’s their problem.

“Throw out the formula that is 
there now and just say like-minded 
people will move forward with this 
with or without the United States,” he 

THEHILL

says. “Japan, Mexico, Australia, New 
Zealand are in favour of that. Those 
who want to be part of TPP certainly 
can move forward with it. For the 
Liberals to say we have to hitch our 
wagon to the Americans and wait for 
them makes no sense to me.”

During its first year in office, the 
Justin Trudeau Liberal government 
and trade minister Chrystia Freeland 
have concentrated on promoting the 
as-yet-unsigned trade deal with the 
European Union with little mention 
of TPP or WTO. Agriculture Minister 
Lawrence MacAulay has kept a low 
trade profile.

Ritz, a former Saskatchewan grain 
farmer who once unsuccessfully 
dipped into ostrich farming, will mark 
two decades in Parliament next year. 

His first nine years were in opposi-
tion. He then spent close to a decade 
in government, most of it as the 
agriculture minister who imposed a 
strong will, emphasized trade as the 
core of farm economy prosperity 
(while defending supply management 
and its trade aversion) and changed 
the traditional relationship between 
farmers and their expectation of 
government as a Big Brother banker 
when farm incomes decline.

He travelled regularly on trade 
missions, once claiming he ate more 
Canadian beef in China than in 
Canada. Now he is in opposition 
again, not agriculture critic and clear-
ly loving it. He says he keeps in close 
touch with national farm leaders and 
international contacts that he made 
as agriculture minister.

“My role today I am very much 
enjoying because it is a continuation 
of what I was doing in agriculture,” 
Ritz said in a summer conversation. 
“People in the media called me the 
quasi-trade minister when I was 
agriculture minister and I certainly 
embraced that role. I think trade 
access is the key for agriculture and 
the future.” He seems to be enjoying 
the freedom of not having govern-
ment restraints. BF

Barry Wilson is a member of the

Parliamentary Press Gallery and specializes in 

agriculture.

Tillage matters. And the farmers that know this, choose

Why are our disc blades fluted 
instead of wavy?  
Because it matters.
When used correctly, a vertical tillage tool should 
size residue for more rapid decomposition, pin and 
incorporate residue for enhanced erosion resistance, 
and lift soil vertically for partial sizing, soil warming 
and soil drying while avoiding compaction layers 
from the lateral movement of soil. 

To do the job right, a tool must have sharp blades and 
the ability to lift an adequate amount of soil for 
incorporation. So we designed our vertical tillage 
tools with a slight concavity and fluted blades 
that act as miniature shovels, lifting soil vertically 
rather than moving it side to side. We also added our exclusive 
Saber Blades on our 6600 Series vertical tillage tools that keep an 
incredibly sharp edge. 

The result is a tool with true vertical lifting of soil and consistent residue chopping 
acre after acre. You can count on it to manage your field after harvest and warm 
up fields before planting with the highest performance and reliability.

SF15C003ST © 2015 AGCO Corporation. All rights reserved. AGCO has a corporate policy of continuous product 
improvement and development; therefore, specifications are subject to change without any advance notice. 
AGCO is not responsible for differences between the specifications or illustrations contained in this publication 
and the actual equipment. Equipment produced by other manufacturers is shown in photographs in this 
brochure for the purpose of illustration only and is not intended as an endorsement of that particular equipment 
or its suitability.

 C.L. Benninger Equipment
Chatham

Dan R. Equipment
Gananoque, Plantagenet, Winchester

Elliott Farm Equipment
Pembroke

Hawley’s Garage
Belleville

 Maple Lane Farm Service
Mount Forest

McKeown Motor Sales
Springbrook

Shantz Farm Equipment
Alma

AGCO Sunflower_CC_Sept16.indd   1 2016-08-11   11:05 AM
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FARAFIELD

Land developers in Canada and the 
United States are using farms to 
entice potential homeowners into 
residential developments. 

Developers promote these com-
munities, designed to tempt residents 
passionate about fresh and local food, 
as agrihoods, short for agriculture 
neighbourhoods.

The latest neighbourhood to be 
built around a farm is The Cannery, a 
547-home, 7.5-acre community in 
Davis, California. The New Home 
Company development opened 
August 2015. Homes start at 
US$400,000. Residents can sign up 
for a weekly box of produce and 
enjoy the agricultural scenery.

“They can see the pumpkins being 
harvested or the tomatoes being 
planted or the different seasons that 
happen on a farm,” New Home 
northern California president Kevin 
Carson told The Associated Press on 
May 17.

Similar neighbourhoods exist in 
Virginia, Arizona, Illinois and in 
Canada.

Frosst Creek Development 
Company is building a 129-home 
community called Creekside Mills at 
Cultus Lake in Lindell Beach, British 
Columbia.

The four-hectare community 
features homes beginning in the mid 
C$600,000s and a full-time farmer to 

look after the 
fruits, berries 
and vegetables.

Jon Van 
Geel, Frosst 
Creek sales 
director, told 
The Globe 
and Mail in 
2015 that the 
company wants 
to create an area 
where residents 
can pick an apple 
from a tree on their 
property, and make pie from it. BF

A majority of polled American drivers 
do not know about the addition of 
ethanol (principally made from corn 
and other field crops) to gasoline, 
according to a summer survey by 
Reuters/Ipsos. According to Laura 
Sheehan, a public relations specialist 
in the energy sector, this can be 
explained by the fact that lobby 
groups focus on the federal govern-
ment, rather than the consumer. 

Perhaps unsurprisingly, 93 per 

cent of consumers were concerned 
about the price of gas. The location 
of the gas station was another central 
factor in purchasing decisions. 

In accordance with the federal 
renewable fuel standard program, over 
95 per cent of motor vehicle gasoline 
contains 10 per cent ethanol, accord-
ing to a May report from the U.S. 
Energy Information Administration. 

About 2,500 Americans responded 
to the online survey. BF

Marine 
Harvest 
ASA, the 
largest 
Atlantic 
salmon 
produc-

er, wants 
to farm 

fish inside a cargo ship, reports 
Bloomberg.

The July article says while salmon 
prices are soaring, fish farms are 
suffering outbreaks of sea lice, which 
often kill fish. 

Marine Harvest’s idea is one of 
several applications to a Norwegian 
government program that offers 

farming licences at a reduced cost to 
projects that solve the lice problem 
and curb fish escapes. 

The Bloomberg article quotes an 
Oslo investment securities analyst 
who estimates the Marine Harvest’s 
farm prototype to cost US$28 
million, or about half the amount of 
a conventional farm. BF

In late June, according to an article in 
DairyReporter.com, a farm in Chile 
had signed an agreement to install 64 
milking robots to increase milk 
production and lower labor costs. 

When the farm introduced its 
current 16 milking robots in 2014, 
farm owner, Agricola Ancali Limitada 

Chilean dairy set to become world’s largest robotic milking farm

Fish farming in a cargo ship

Ethanol a mystery to U.S. drivers

It’s a beautiful day in the agrihood

(part of the Bethia Group), saw an av-
erage yield of 45.2 liters per 920 cows, 
or a 10 percent increase in milk 
production, the article says. After 
installing the 64 milking robots, the 
Chilean farm, which holds about 
6,500 cows, will be the largest robotic 
milking farm in the world. BF

GETTY

GETTY

http://betterfarming.com/
http://dairyreporter.com/
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Sure. A Fendt tractor is fast, but it’s more than that. It’s stable thanks to a 
one-of-a-kind active suspension system. It’s responsive thanks to an advanced braking 
system. And it does not need to waste a second thanks to the world’s first, most 
tested and seamless Continuously Variable Transmission. 

Throw in our 3-year or 3,000-hour Fendt Gold Star Customer Care plan, and there’ll 
be nothing slowing you down. You’ll get the job done right with time to spare.   

Take a look at a Fendt tractor first, before the other brands. You’ll be able to wave to 
them as you pass them by.

Fendt is a worldwide brand of AGCO Corporation. 
© 2015 AGCO Corporation. AGCO is a registered trademark of AGCO. All rights reserved. AGCO, 4205 River Green Parkway, Duluth, GA 30096. FT15N002ST

fendt.com/us

31 mph isn’t the only reason
it’s miles ahead of any other tractor.

Advantage Farm Equipment
Essex, Inwood, London, Thamesville, Wyoming

Dan R. Equipment
Gananoque, Plantagenet, Winchester

Maple Lane Farm Service
Mount Forest

McKeown Motor Sales
Springbrook

Advantage Farm Equipment
Essex, Inwood, London, Thamesville, 

Wyoming

Dan R. Equipment
Gananoque, Plantagenet,

Winchester

Maple Lane Farm Service
Mount Forest

McKeown Motor Sales
Springbrook

AGCO_Fendt_CC_Sept16.indd   1 2016-08-11   2:01 PM

FIND YOUR HUSQVARNA AT:

Ag & TURF POweR SeRVIce 
gRImSbY • 905-945-4848

blUe SkY mARINe 
New HAmbURg • 519-662-1461

DOUg’S SmAll eNgINeS 
cASTleTON • 905-349-3027

e&F SAUDeR SAleS & SeRVIce 
wAlleNSTeIN  • 519-669-2192 

eD STewARTS gARAge & eQUIPmeNT 
eRIN  • 519-833-9616

FARm POweR eQUIPmeNT 
DelHI  • 519-582-3800 

kINgDem TRAIleR & mOTOR SPORTS
FlAmbOROUgH  • 905-627-0100

mcINTOSH mOTORS
STIRlINg  • 613-395-3757

 NORTH wellINgTON cO-OP 
HARRISTON • 519-338-2331 
HANOVeR • 519-364-4777

mT. FOReST • 519-323-1271
DURHAm • 519-369-2415
 PARTNeR Ag SeRVIceS 

TARA • 519-934-2343
PROFOTA’S FARm eQUIPmeNT

cHATHAm  • 519-354-5100

From small walkways to large driveways, Husqvarna snow 
blowers offer optimal performance in any environment. Powered 
by Husqvarna engines, they feature intuitive controls, ergonomic 
designs and are backed by an industry leading warranty. Ask you 
local dealer how you can qualify for 0 Down, 0 Payments, 0% 
Interest for 12 months and up to $50 in rebates on eligible models. 
We can’t stop winter from coming, but we can definitely make it 
easier to take.

ASK ABOUT 0% FINANCING & MAIL-IN REBATES

EXTENDED WARRANTY OFFER
Go from 3 to 4 years of warranty when you purchase any snow blower.100 SeRIeS

FROM  $529.99 MSRP
200 SeRIeS

FROM  $1,099.99 MSRP
300 SeRIeS

FROM  $1,999.99 MSRP

* Ask for complete details and qualifying models. Offers valid only at participating local independent Husqvarna dealers from August 15, 2016 to December 30, 2016.

For more information visit your local Husqvarna dealer or husqvarna.ca and connect with us online.

Husqvarna_CC_Sept16.indd   1 2016-08-12   1:29 PM
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www.GreatP lainsAg.com

Innovation 
“Innovation is a creativity with a job to do.”
 - John Emmering

Our innovative line of products has helped 
farmers everywhere increase their yields 
through proper seedbed preparation, nutrient 
application, and seed placement.

You’ve got a job to do... We’ve got the innovative tools you need!

See your local
Great Plains

Dealer today!

 DeBoer’s Farm Equipment
Elora 519-846-5388

www.deboersequipment.com

Minto Ag
Harriston 519-338-5751
www.mintoag.ca

 
Oneida New Holland
Caledonia 905-765-5011

www.oneidanewholland.com

 
Weagant Farm

Winchester 613-774-2887
www.weagantfarm.com

Tillage

PLANTERS DRILLNuTRIENT APPLIcATION

See us at 

Canada's Outdoor 

Farm Show

GreatPlains_CC_v2.indd   1 2016-08-11   2:41 PM

657 DCR Combination Disc, Chisel

EQUIPMENT LTD.
eading

 EDGE

www.leadingedgeequipment.ca
Burgessville, ON • Phone: 519-424-9112
Contact us for your nearest dealer

The Award-Winning Wil-Rich 657 DCR (Disc, Chisel) is the outstanding 
performer for today’s farmer. The 657 DCR is available with a hydraulic 
depth control cutting gang. The 20 inch diameter cutting blades can 
be your choice of smooth blades, for slicing residue, allowing more 
residue to remain on top soil. Or concave blades, slicing and mixing 
residue with soil for blacker top soil. For mixing and breaking the 
soil, you have the options of chisel plow shanks or a combination of 
chisel plow shanks followed by deep till shank.

657 DCR 11’, 13’, 15’ and 18’ are rigid non-folding units.
657 DCR 18’, 23’ and 28’ are folding units.

LeadingEdge_WilRich_CC_Sept.indd   1 2016-08-11   12:13 PM

Subsoilers SHW Bale Speers

● The perfect implement for the 
 improvement of compacted or 
 hard pan soils.
● Rugged heavy duty 3 pt (Cat II) 
 hitch frame.
● SVH-1 Heavy duty single tine 
 model.
● SB-5/3 Three tine & SB-7/5 fi ve 
 tine - variable spacing up to 32”, 
 heavy duty V shaped frame for 
 better trash clearance.
● Both models have rugged 1-1/4” 
 tines with shear bolt protection.
● Parking stand for ease of storage.

● High Quality Spring Steel, 
 made in Germany.
● Cone and thread CNC machined
 Hardened and tempered to 
 45-49 HRC
● Each spear is checked in 
 production to ensure straightness
● Relocated to todays location 
 in 1763
● Conus 1,2, and 3 and cranked 
 and curved available

Over 150 dealers in Ontario

519-753-3164  mohawkequipment@bellnet.ca
www.mohawkequipment.ca

  1 Tine      3 Tine               5 Tine  1 Tine      3 Tine               5 Tine
  

See us at 

the Outdoor 

Farm Show!

Mohawk_YY_Sept'16.indd   1 2016-08-13   9:25 AM
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Visit us at the
Canada’s Outdoor Farm Show

The New 9 Series will be there
336 Hp 

Territories available for dealership. Contact : Yves Daoust Tel : 450 377-0956

www.deutz-fahrincanada.com

Tel : 613 253-4957
Tel : 519 582-3800
Tel : 613 649-2457
Tel : 519 338-5751
Tel : 519 595-3157

Almonte
Delhi
Douglas
Harriston
Millbank

Limited stock of 

Tier 3 units at 

discount prices

Vande Goor Ag Service
713377 Middletown Line. Norwich, ON N0J 1P0

sales@vandegoorag.com

519-424-3574
vandegoorag.com

● Performance ● Endurance
● Total Cost of Ownership
● 5yr/3000 Hr. Warranty

See us at 

the Outdoor 

Farm Show!

VandeGoor_YY_Sept'16.indd   1 2016-08-11   9:56 PM
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OFA MEMBERS RECEIVE UP TO $13,500 IN DISCOUNTS ON CASH DEALS!

GusRev_YY_Sept'16.indd   1 2016-08-15   10:54 AM
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Notice to equipmeNt Dealers:

DOUBLE YOUR CIRCULATION TODAY!
Compare the numbers and contact us today!

(519) 848-1112 • jmckee@betterfarming.com

Re-MaRketing
your farm equipment?

is the BEST way to connect with the MOST customers.

CIRCULATION:  The Highest!
ACTIVE FARMS: The Most!
LOYAL READERS: The Most!
COST PER FARMER: The Lowest!
REPRODUCTION: The Best!
PROUDLY BASED IN: Ontario!

EQ House Ad_SK_Feb13.indd   1 13-01-17   11:35 AM

1-800-461-6089 · 519-263-2605
Hensall, ON

DEMO UNIT AVAILABLE 26’ MODEL  –  CALL FOR DETAILS

www.degelman.com

HigH Performance Tillage

®

The fastest and most versatile piece of tillage equipment you will ever own. Pro-Till® 
shreds heavy fall residue, opens up spring fields, levels ruts, destroys clods and
produces an absolutely perfect seed bed. Pro-Till® is your single tool for tillage

HydeBrothers_Degelman_CC_Sept16v2.indd   1 2016-08-16   3:14 PM
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B & G Loughlin Tractors Inc.
Mountain 613-989-3839

Bromley Farm Supply
Douglas 613-649-2457 

March Road Motorsports
Mississippi Mills 613-256-6686
Rusty’s Power Washing
Courtright 519-332-9821

Bourbonnais Equipment Inc.
Sarsfield 613-835-2623

John’s Equipment Sales & Service
Frankford 613-398-6522

Dealers

From forest to field and everywhere in between,
You will have the right tractor for the right job.

LS Tractor - Excel in Your Field.

www.LSTractorUSA.com

P-Series - 40x40 Power Shuttle Transmission
97 HP Fiat Iveco Turbo Diesel, Self Levelling Loader

Visit LS Tractor at
Canada’s Outdoor Farm Show &

International Plowing Match

P-Series - 40x40 Power Shuttle Transmission
97 HP Fiat Iveco Turbo Diesel, Self Levelling Loader

Normand_YY_Oct'15.indd   1 2015-08-24   10:34 AM

See us at Canada’sOutdoor Farm Show

Normand_CC_Sept16.indd   1 2016-08-15   2:14 PM

7976 Wellington Road 109, 
Arthur, ON  1-800-263-5382 
www.arthurchrysler.com
Admin included + HST OFA Program Specialists - Call for Info.

USED RAM  FALL CLEARANCEUSED RAM  FALL CLEARANCE

2010 RAM 2500 Laramie Crew 4x4
Cummins Diesel, leather, loaded, 147,749 km

#460272AA    $37,900

2015 RAM 1500 SLT Crew 4x4
Hemi. 26,595 km. 

#85112  $36,900

2013 RAM 1500 Tradesman Crew 4x4
Hemi, 115,500 km

#460624A  $25,900

2014 Ram 3500 Laramie 4x4
Cummins Diesel, leather, loaded, 61,086 km

#85153   $65,900

2011 RAM 2500 SLT Crew 4x4
Cummins Diesel, 147,725 km

#460198A   $37,900

2014 RAM 1500 Outdoorsman 4x4
Hemi, 43,848 km #460112A  

$34,995

2013 RAM 1500 Crew Sport 4x4
Hemi. 50,853 km.

#460396A   $39,900

2010 RAM 2500 SLT Crew 4x4
Cummins. #150,615 km.

#85040A  $37,900

2013 RAM 2500 Outdoorsman Crew 4x4
Cummins, One Owner, 97,413 km

#450686A   $44,995

ArthurChrysler_YY_Sept'16.indd   1 2016-08-15   2:03 PM
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 TO ADVERTISE CALL
Jennifer Stewart

1-888-248-4893 x256

weber’s
 FARM SERVICE CORP.

 

MARKETMARKET
WHERE BUYERS & SELLERS CONNECT

T
H
E

 Various sizes for 
round or square bales

 Double Bar Hay Feeder

• 1,100 lb tank 7’ x 8’ yard
• Heavy duty

Weber Calf Creep Feeder

Triple Crown Horse Feeder Triple Crown “JR” Horse Feeder
 Live Stock Shelters

DELIVERY AVAILABLE 1-800-825-4961 Napanee Area Rep: Bob Clancey (613) 378-2552     
1769 Listowel Rd. R.R.#4  •  Elmira, ON  N3B 2Z3  •  P: 519-669-8884  •  weberfarmserv@hotmail.com  

• Extra heavy duty head gate
•  Pull back gates push back on animals 

shoulders to secure it. 
• Will handle any size cattle

Matador Squeeze Chute

•  Heavy duty automatic headgate
• Exceptional leg control
• Bi-fold side opening

 “Dr Hoof”  Trimming Crate

NEW 

For small square balesFor large square or round bales

TheMarket_AN_September16.indd   62 2016-08-10   10:46 AM
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My name’s Andre Ouimet. My grandpa was 
an apple farmer. One season he had a bad 
harvest. The bank he was loyal to for years 
turned its back on him. He lost the farm and 
moved our family to the city. To this day, my 
dad still chokes up as he tells the story of 
how the bank seized our ancestral home. 
I know how hard farmers work. I know 
how hard my grandpa worked. It was NOT 
his fault. He needed a temporary helping 
hand and no one was there to help him. 
Because of my family history, I wanted to 
do something to help farmers, so I became 
a licensed Mortgage Agent with EXPERT 
MORTGAGE. Now I can help farmers 
ACROSS ONTARIO better than the banks 
can because I don’t follow BANK RULES. I 
specialize in agricultural lending. With over 
200 private lenders to back me up, I SET 
THE RULES! 

I HELP FARMERS GET FARM LOANS

Even if you have BAD CREDIT & NO PROOF OF INCOME, I can still help you

FARMOWNERS! Call NOW for FAST, EASY CASH!

Most banks underwrite loans using standard commercial lending 
guidelines that don’t make any sense for farms. Coming from a 

farm family, I understand the farming community.

Many provide 1st, 2nd and 3rd mortgages even with:

Does your bank offer payments THIS LOW?

Call me 7 DAYS A WEEK for  
a confidential consultation 
Toll Free Across Ontario 
1-888-982-7954 
Andre Ouimet - Mortgage Agent 

Talk to me if you’d like to...
• Buy more land or new equipment
• Repair or construct new buildings
• Refinance your existing debts
• Buy quota

I can offer qualified farmers...
• Up to 80% of FULL farm value
• Up to 30 year amortization
• Operating lines of credit

CALL ME EVEN IF EVERYONE ELSE HAS SAID NO!
With over 200 lenders at my disposal I can get you a mortgage even with...

I REPRESENT OVER 200 LENDERS 

• Horrible Credit
• Bankruptcy
• Unemployed
• Mortgage Arrears

• Property Tax Arrears
• Power of Sale
• Self-Employed
• Pension & Disability

 Mortgage Monthly Bi-weekly 
 Amount Payment Payments

Licence # 12079

Rates as  
of September,  
2016, OAC

 $200,000 $922.95 $425.98
 $250,000 $1,153.69 $532.48
 $300,000 $1,384.43 $638.97
 $350,000 $1,615.16 $745.47
 $400,000 $1,845.90 $851.96
 $500,000 $2,307.38 $1,064.95
 $600,000 $2,768.85 $1,277.94
 $700,000 $3,230.33 $1,490.93
 $800,000 $3,691.80 $1,703.92
 $1,000,000 $4,614.75 $2,129.90

CALL ANDRE NOW 
to put your mind 

at ease
Send me a question online at www.iHelpFarmers.ca or 
email me at andre.ouimet@expertmortgagebroker.ca

• Bad credit
• Power of sale
• Tax arrears

• Poor cashflow
• Mortgage arrears
• No financials

Untitled-4   1 2016-07-29   4:18 PM

TheMarket_AN_September16.indd   55 2016-08-10   10:46 AM

http://www.ihelpfarmers.ca/
mailto:andre.ouimet@expertmortgagebroker.ca
http://expert-mortgage.ca/
http://rupipertours.com/
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Exclusive design, 
durable and ease 
of operation
Canadian based manufacturer of; 
Dairy & Cattle Stabling, Self-Lock 
Head Gates, Pro Free Stall, Slant 
Stalls & Gates, Calf Pens, Tie-Stalls, 
Tip-Tanks, Hog Stabling, Horse 
Stabling, Goat and Sheep Stabling.

Contact: Michael Pyfferoen,  Cell: 519-373-9494
Tel. & Fax: 519-794-3933, mpyfferoen@sympatico.ca
Sideroad 5 #702904 Williamsford, ON N0H 2V0    

Michael’s Stabling Developments Inc.

www.sgate.ca

Pro-freestall 

Selfl ock Gate 

S TA B L I N G

EQ_Stabling_YY_Mar'15.indd   1 2015-02-05   10:35 AM

SEE US ATCANADA’S OUTDOOR FARM SHOW

MSD_CC_Sept16.indd   1 2016-08-08   2:37 PM

TheMarket_AN_September16.indd   56 2016-08-10   10:46 AM

mailto:mpyfferoen@sympatico.ca
http://www.sgate.ca/
http://www.shivvers.com/
http://www.linwoodcorp.com/
http://www.sgate.ca/


 Handles all crops with 
power and efficiency

 FERTILIZER & CROP TRANSPORT AUGER
•  Sturdy removable plastic hopper fi ts

under standard hopper wagons
•  Hydraulic top drive
•  3-stage telescopic down

spout — adds to your
fi lling convenience

•  Easy to tow

 UTILITY AUGERS
 Available in
3 1/2, 4, 5, 6 and
8 diameters

under standard hopper wagons
Hydraulic top drive
3-stage telescopic down
spout — adds to your
fi lling convenience
Easy to tow

 UTILITY AUGERS
 Available in

, 4, 5, 6 and
8 diameters

                           6 Models 
CTA 6” x 21’
CTA 6” x 26’ 
CTA 6” x 31’

 CTA 8” x 21’
CTA 8” x 26’ 
CTA 8” x 31’

 866-638-2104

Weberway_AN_May13.indd   1 13-04-08   1:54 PM
Better Farming August/September 2014 57Better Farming September 2016 65

TheMarket_AN_September16.indd   57 2016-08-10   10:46 AM

http://www.diamondbargates.com/
http://www.graco.com/
http://premierpowerprojects.ca/


Making the most of 
your OFA membership
Better Farming is your trusted source 
for insight, analysis, and investigative 
reporting on Ontario agriculture.

RATES AT A GLANCE

One-year
subscription for

non-OFA members

$41

Your OFA member
subscription
cost per year

$0

http://www.ofa.on.ca/
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Drainage

 
 equipment

Drainagebarn Demolition

S&J BARN DEMOLITION - We pay the most cash to re-
move your old barn. Fully insured. WSIB. 1-800-291-BARN 
or 1-519-800-3681. canadianantiquelumber@outlook.com

builDing SupplieS 

 
conStruction

WE POUR:  liquid manure tanks, bunker silos, foundations 
& pads. All are 100% Engineered. Serving Ontario since 
1968. De Jong & Sons Ltd. 519-348-0523.

ASB INC. AG BUILDER - Drivesheds, additions, 
renovations, dairy, equine, poultry. Dependable. Ex-
perienced. Serving Southwestern & Southcentral On-
tario. Free Estimates. 519-424-3348. Cell 519-532-4760 
john@asbinc.ca  www.asbinc.ca

Drainage

40th Anniversary 

exceptional products

& service 

EasyLift2.indd   1 3/22/14   10:15:45 PM

POWERLIFTHYDRAULIC DOORS
The SUPERIOR quality hydraulic door ... since 1992

We work with you every step of the way 
to build, deliver and install your new 

Powerlift door!

POWERLIFT DOORS OF ONTARIO
519-871-7368

WWW.POWERLIFTDOORS.COM

Safe, Strong, Zero Maintenance!

PowerliftDoors_CL_SK_#1.indd   5 2013-10-30   2:25 PM

Davon_YY_May'13.indd   1 5/3/13   12:59:50 PM

AWF_YY_Apr'14.indd   1 3/5/14   10:25:34 PM

* GPS 
* Plastic 

* Clay 
* Cement

* 2013 Bron 
Plow 

* Surveys 
* Maps 

519-595-4545
Newton, Ont.Since 1968

Kuepfer_YY_Mar'14  1/31/14  4:19 PM  Page 1

Schmidt’s Farm Drainage
1990 Ltd. Harrision

Specializing in Farm 
Drainage, Backhoeing & 

Excavating, GPS includes: 
mapping grade control

& surveying
GPS Grade Control

Tel: 519-338-3484 • Cell: 519-323-6335

SchmidtsDrainage_CC_May.indd   1 2016-03-31   5:25 PM

MARQUARDT
FARM DRAINAGE LTD.

Established 1968

We provide: ● Free estimates  ● Competitive pricing 
● Personal Service ● GPS mapping & guidance ● Excavator 

& backhoe work  ● Drainage knowledge & expertise
48 years of experience in providing professionally designed 

& installed drainage systems

Toll Free: 1-800-534-0393 
Steve Cronsberry (Owner)

Offi ce: 519-343-3233 Home: 519-338-2373

Marquardt_YY_Dec'15.indd   1 2015-11-05   8:49 PM

Drains levelled for your convenience!

2 work 
crews

MartinDrainage_YY_Mar'14.indd   1 2/4/14   10:59:56 AM
Peter Neill

Water Management Systems Inc.

Specializing in Agricultural Drainage

613 623 8802
Arnprior, Ontario

pneillwms@gozoom.ca

Neil_Drainage_YY_June'14.indd   1 5/2/14   12:47:54 AM

WEIGEL DRAINAGE LTD.
●  Increase your yields for the same inputs ● Improve soil health 

● Control nutrient run-off ● Reduce compaction

Specializing in Farm Drainage & Erosion Control Systems

Brent: 519-367-2000 (offi ce) 519-502-8216 (cell)
www.weigeldrainage.com

Follow us on Twitter @WeigelDrainage

Weigel_YY_Mar'16.indd   1 2016-02-04   12:15 PM
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MATT WILLIAMS 
LISTOWEL

519-291-0767
1-800-565-6478

williamsdrainage@xplornet.com

Peter Neill
Water Management Systems Inc.

Specializing in Agricultural Drainage

613 623 8802
Arnprior, Ontario

pneillwms@gozoom.ca

Neil_Drainage_YY_June'14.indd   1 5/2/14   12:47:54 AM

AWF Contractors, Ltd., Elmira, ON
Ph: 519-669-2256 or 519-669-4253 (Res)

Drain your Farm Before it Drains You
Free

Estimates

A.G. HAYTER CONTRACTING LTD.
519-238-2313

70098 Grand Bend Line, Parkhill

Glenn Hayter
519-808-6115 

Grant Hayter
519-238-2313

Allen Hayter
519-238-2313

DRAINAGE PROFESSIONALS SINCE 1967

Your GPS equipped Farm Drainage Contractor.
Serving the Temiskaming Region

Steve Frey  705 563 2071 
or cell 705 650 2365

● GPS & Laser Machine Control
● GPS Drawings for Drainage Systems
● Erosion Control/Shoreline Protection
● Land Clearing ● Site Preparation
● Excavating/Bulldozing/Grading

613-388-2345
www.richmondditching.on.ca 
herman@richmondditching.on.ca

Farm Drainage Specialists

● Erosion Control Contractors
● GPS Surveying
● Aerial Photos Available
● Septic Systems
● Excavator/Backhoe
● Drain Repairs

Serving Perth, Huron, Middlesex, Lambton, 
Bruce Counties for over 40 years

parkerandparker.ca
wcook@hay.net

519-236-7390

TILE DRAINAGESchmidt’s Farm Drainage
1990 Ltd. Harrision

Specializing in Farm Drainage, Backhoeing
& Excavating, GPS includes: mapping

grade control & surveying

GPS Grade Control
Tel: 519-338-3464
Cell: 519-323-6335

Bruce Laidlaw
519-647-2377
Donald Laidlaw
519-647-3353

WEIGEL DRAINAGE LTD.
●  Increase your yields for the same inputs ● Improve soil health 

● Control nutrient run-off ● Reduce compaction

Specializing in Farm Drainage & Erosion Control Systems

Brent: 519-367-2000 (offi ce) 519-502-8216 (cell) Mildmay
www.weigeldrainage.com

Follow us on Twitter @WeigelDrainage

TILE FLUSHING & HYDROVACING

Chris Doyle: 519-365-7724
Home:          519-352-5164
John Doyle: 226-627-8849

Registered with the Municipality of Chatham-Kent

Doyle Services

DoyleServices_Sept16.indd   1 2016-08-09   4:34 PM

● 5/8” Super Hard Teeth ● 5 ft. to 52 ft.

519-843-1959   Belwood, ON   
www.MaybridgeHarrows.com

Maybridge1_YY_Mar'14.indd   1 2/10/14   2:50:40 PM

See us atCanada’s OutdoorFarm Show

Maybridge1_CC_COFS_Sept16.indd   1 2016-08-10   11:28 AM
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equipment

equipment maintenance

FlagpoleS & FlagS

FLAGPOLES & FLAGS - Ontario Flag & Pole specializing 
in “Titan” telescopic flagpoles & all your flag needs including 
custom flags. 1-888-596-0040  www.ontarioflagandpole.com 

Hay & Straw

HAY & STRAW. - Top quality hay and also hay with 
low potassium. All prices quoted. Delivered. Call Paul at  
Deer-Run Farms 519-848-3442.

lanD clearing

 
liveStock - beeF

PERFORMANCE TESTED BULLS– Red and Black 
Angus and Charolais. Cadillac Stock Farms, Matheson 
705-266-4460. 

LIMOUSIN – Double & homo polled, thick, well muscled, 
quiet breeding bulls available. Select now. Delivery in-
cluded. Posthaven Limousin. John Post 519-766-7178 
www.posthavenlimousin.com  

KENILWORTH BULL CENTRE– XBulls born in January, 
February & March - delivering October 15. For more informa-
tion: Doug McNabb 519-323-2278. 

liveStock - poultry

PULLETS - ready to lay, new and used equipment, 
etc. No order too small. Pullets Plus Inc., RR 4, Elmira. 
clarence@pulletsplus.com  519-669-2225.

manure Storage

CRONIN POURED CONCRETE LTD. Since 1976. Liquid 
manure tanks to 200’. Heights of 8’-14’ (1-pour). All jobs engi-
neered specifications/inspections - guaranteed. BEST firm quote 
in Ontario. Mark Cronin, 519-348-9062. Cell 519-274-5000. 
www.croninpouredconcrete.ca 

nurSerieS 
NUT TREES -  English walnuts, sweet chestnuts, Hazel-
nuts, Heartnut, Edible nut pines (12 varieties), 15 other 
varieties. Valuable woods. 40+ yrs experience. Catalogue 
www.nuttrees.com. Rhora’s Nut Farm & Nursery, 33083 
Wills Rd., RR1, Wainfleet, L0S1V0  905-899-3508.

nurSerieS - Fruit treeS

FRUIT TREES - Plant something unique & tasty. Choose 
from many heritage & disease-resistant varieties of 
apple, pear, plum, cherry, apricot, peach & quince. Call 
519-804-6060 or visit www.silvercreeknursery.ca and re-
quest your free catalogue today.

painting

 
partS & acceSSorieS

COMBINE PARTS/SHANTZ FARM EQUIPMENT - New 
& used parts for most makes & models. Computerized inven-
tory. New arrival JD 8820. Good used tires & engines. Wanted 
combines & heads for salvage. Shantz Farm Equipment 
519-638-3317  combineparts@shantzfarmequip.com

NEW TRACTOR PARTS –  Specializing in engine rebuild 
kits. Thousands of other parts. Service manuals & decal 
sets. Our 43rd year! www.diamondfarmtractorparts.com  
1-800-481-1353

BYERS TRACTOR SUPPLY – New & used tractor parts. 
All makes & models. 1-800-510-5505 or 613-448-3015. 
Open: Mon-Thur 8-5, Fri 8-4. Closed Sat/Sun.

TEESWATER AGRO PARTS – USED PARTS – Looking 
for a used part for your tractor or agricultural equipment?  We 
have wrecked over 1000 units in many makes and models. 
@ 519-392-6111 or email: parts@wightman.ca  Website:  
www.teeswateragroparts.ca

peSt control

RATS! MORE RULE CHANGES! - SGS Pest Manage-
ment agricultural pest control specialists. Service & supplies. 
1-800-736-9747 www.sgspestmanagement.ca 

plaStic welDing

PLASTIC WELDING REPAIRS - Storage & sprayer tanks, 
Gas, Fuel, Coolant & Hydraulic Oil Tanks, Corn heads, 
Fenders, Hoods & Cab tops, Water troughs, etc,. Experi-
ence the Savings our work guaranteed. Dundalk Plastic-Fab 
519-372-6331, plasticwelding@bell.net www.plasticweldingrepairs.ca

real eState 

101 ACRES INNISFIL - 94ac wkbl, just outside of Innisfil, 2-sto-
rey home, 3-car garage, bank barn (25x60), ride arena (60x120) 
- $3,300,000. Call Danny Kanyo for details 905-806-7568 or office 
1-888-833-7133.

HUGE CASH FLOW - On going 3.5ac floral greenhouse on 
24ac  near Toronto. Beautiful home. Wholesale & retail. Brian 
Potter, Sales Rep, Ontario Wide Real Estate Brokerage 
519-357-3622.

HOBBY FARM: 7ac, Huron Cty. Brick home, good shed 
& land. Priced right. $285,000. Brian Potter, Sales Rep,  
Ontario Wide Real Estate Brokerage 519-357-3622.

 ▶Seamless Eavestroughing
 ▶Roofs & Walls
 ▶Elevator Legs
 ▶Air Blasting
 ▶Pressure Washing
 ▶ Fully Insured
 ▶ Free Estimates

888-253-3756  www.barnpainting.ca

SuperiorBarnPainting_CL_SK_Apr15.indd   1 2015-03-09   9:02 AM

Specializing in on Farm Pest 
Management Serving

Southwestern On,
Golden Horseshoe, GTA

Email: sgschris@ciaccess.com
519-692-4232 

www.sgspestmanagement.ca

SGS_CC_Class_May15.indd   1 2015-04-11   8:51 AM

BOOKING DEADLINE REMINDER
September 1st for October /
October 1st for November

$20 Minimum - $1 per word

Call Jeff McKee At 519-848-1112

Danny
Kanyo

Sales Representative

Real Farm Experience

“Growers helping Growers”    1.888.833.7133
Laceby Real Estate, Brokerage

LacebyRealestate_CC_Class_Dec15.indd   1 2016-05-13   9:59 AM

End Greasing Frustration
Grease goes in

not on, the machine!

Order Online
www.locknlube.com

(603) 795-2298

LockNLube_CC_CL_JJ16.indd   1 2016-05-05   5:31 PM

We do sell all types of feeding storage, milling, mixing & deliver equipment. We are able to 

upgrade all existing Liquid & Dry feeding systems with the newest in today technology

replacement your old wore out flooring systems in your nursery, grower, finisher & sows barns 

we build custom rigid augers galvanized or stainless steel, stainless steel boots, hoppers and 

unloaders, flex augers, rescue decks & patented bowls, plastic penning & all supporting posts 

and hardware. we have a complete JOB SHOP to complete the most complicated of tasks, CNC 

Laser & Water jet cutting, sheering and break forming, lathe, milling, grinding, welding 

aluminum, stainless, cast iron , mild steel. We have been in business for over 20 years 

supporting the needs of our clients in this vast ever changing world.

VENTILATION SYSTEMS BY

A DIVISION OF DWYER MANUFACTURING LTD.

DWYER

MANUFACTURING LTD.

1800 323 3405

MANUFACTURING LTD.

 

STAINLESS STEEL HAMMER MILL

         240 Volt Single Phase, 7.5HP, 10HP & 12.5HP 

                             208, 460 & 575 Volt 3 Phase, 7.5HP up to 30HP

      Available in :

 

 

 

 

 

 

 

STAINLESS STEEL HAMMER MILL

from $2995

Dwyer_CC_Sept16.indd   1 2016-08-10   4:28 PM

Automatic
PTO Roller Mills

Midwest Farm Systems Inc.  •  519-656-2352
calvin@mwisilo.com  •  www.mwisilo.com

Auger & blower discharge 
with capacities from 40 -120 tonnes/hr.

›› Buy • Sell • Rent • Service ‹‹

MWI_BWInch_SK_Mar15.indd   1 2015-02-03   9:52 AM

• Cab with heat
  & A/C,radio. 
• Articulated loader
• 1 yard bucket.
• Great shape,
• Good rubber.
• 4614hrs.

• Cab with heat
  & A/C, radio. 
• Articulated loader
• 1-1/4 yard bucket.
• Great shape,
• Good rubber. 
• 3997hrs.

2012 John Deere 244J

$56,787 $73,762

3464 Horseshoe Valley Rd

Barrie, Ontario

info@mclarenequipment.com

or 705-734-2424

Video: https://www.youtube.com/watch?v=CtKfHAZgdYU Video: https://www.youtube.com/watch?v=5tFoh100UsE

2012 John Deere 324J

McLaren_CC_Sept16.indd   1 2016-08-11   11:40 AM
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 real estate

FARM PROPERTY. - Appin 50ac, modern beautiful 2-1/2 
storey, 5 bdrm brick home. Two sheds (airplane hangers), air 
strip. MLS585615 - $799,000. Ag Listings Wanted. Call FRED 
BORK. Royal LePage Triland Realty 519-205-BORK (2675) 
fredbork@royallepage.ca  www.borkrealestate.com Helping 
you is what we do!!!

SHANAHAN REALTY INC. - LEO SHANAHAN, Sales Repre-
sentative, 519-849-6684, leo@shanahanrealty.com  STRATH-
ROY/LONDON area - dream horse/equestrian farm, 128ac, 
fantastic brick ranch, 3300 sq ft, 3+2 bdrms, plus huge guest 
house, observe horses in several pastures, pool, several horse 
barns, indoor riding arena, all buildings 10 years or newer, so 
much more! Email for details & pictures. THEDFORD area 
- 22ac horse/cash crop farm with fully renovated, like new, 
spacious 3 bdrm century farm house, attached garage, work-
shop, 5 min to Lake Huron and 7 golf courses, private setting. 
FOREST area  - 100ac Organic Farm - sandy loam soil, park 
like, stream, woodlot trails, horse barn, updated 4 bdrm brick 
ranch w/attached garage, shop, drive sheds. WATFORD area 
– 100ac, 4650 fat hog operation with on going contract, excel-
lent 5 bdrm. House, modern barns, tiled loam soil, feed mill, 
grain storage with leg, turn key operation. SHETLAND area 
– 100ac, 70ac wkbl, house, barn, drive shed, quanset barn, 
level, fertile soil, race horse exercise oval track, stalls, woodlot. 
BAYFIELD  167ac, river frontage, good fishing, mainly wood-
lot, potential building site, camping. WATFORD - 50ac, clay 
loam soil, fertile. We need your listing! Your’s can be sold 
also! Call me today!

700 ACRES CHATHAM-KENT - Bare land, south of 401 
hwy. All tiled. Call for details. 198.54 ACRES BRUCE COUN-
TY Bare land. 154 wkbl & possibility of clearing more acreage. 
Mostly systematic tiled, balance random tiling. $1,410,000. 
101.23 ACRES BRUCE COUNTY Bare land. 80ac wkbl Some 
tiling. Income from turbine lease. $700,000. 103.5 ACRES 
ESSEX COUNTY All wkbl & tiled at 33 feet. 2 road front-
ages. 2 deeds. Municipal water at road. Brookston Clay soil. 
Small lot has been severed off. $1,375,000. 78 ACRES SW 
MIDDLESEX 32 wkbl & 30ac pasture. Older home & older 
barn. Natural gas & municipal water. Possibility of severance. 
$690,000. ERIE SHORE VINEYARD Award Winning, well run, 
efficient vineyard & winery on 37ac w/30 acres in vineyard. By 
the shores of Lake Erie in the town of Harrow. Family owned 
& operated since 2002. House, buildings, winery & winery 
pavilion. Call for complete package. $2,900,000. Connecting 
Progressive farm operators with Bonnefield, Canada’s 
largest farmland investment manager & property manage-
ment firm, dedicated to preserving “Farmland for farm-
ing”, Bonnefield & its farmland funds are 100% Canadian 
owned & controlled. Call for details. PHILIP CHABOT, 
broker, 519-495-7117. JOANNE BAINES, sales rep, 
519-670-2660 Sutton Group-Select Realty Inc. visit us at: 
www.JustFarms.ca 

12 QUARTERS IN ONE BLOCK - Just one hour SE of 
Kindersley. Mostly native grass & crested wheat grass, in re-
ally good shape. Water available on all sections by dugouts. 
Surface revenue of $ 5,000.00 per year on a yearly base. 
Good access. No house on property. 2 community water wells 
& a water pipeline are within a couple of miles. Included: 2 
older cattle chutes, good calf feeder, steel feeder, lots of free 
standing steel corral panels, 2 fuel tanks, wind breaks, 2 older 
disc’s ( +/- 48”), some steel fence posts, one steel feeder 
trough, 1 auger, water tank & water hauler. ID#1100513, 
KINDERSLEY, SK. HOG FARM WITH FINISHING BARNS 
Excellent finishing barns with 1 quarter good producing land. 
Land rented on yearly basis. Buildings incl. 2 x Barns 90’x200’, 
both wood building with metal clad, capacity totals 4400 head. 
Surface lease revenue $4000/yr. Excellent water well, good 
lagoon. Could combine with ID#1100378. MLS® ID#1100503, 
GRANDE PRAIRIE, AB. 146 ACRES OF PRIME FARMAND 
Excellent location for land investment. 146ac of prime farmland 
with #1 soil. Approx 55 Acres is cultivated & seeded to crop. 
The rest is grassland, currently used for pasture but can be 
seeded back. Mostly fenced with good fences. The pasture 
is all fenced. Surface revenue of $2650/year. Possibility for 
future development. MLS® ID#1100505, DIDSBURY. REAL 
ESTATE CENTRE, 1-866-345-3414 www.farmrealestate.com

real estate 

BROOKS, ALBERTA- 7337.2 Acres of irrigated land with rev-
enue situated in the City of Brooks. Includes 282ac m/l of EID 
Water Rights, all irrigation equipment: 7-Tower Valley Elec-
tronic Irrigation Pivot (installed in 2009), wheel move system 
with pumps & 3 grain silos. Annual right of way income $3,000 
& surface lease revenue $3,150. ID#1100469 BROOKS AB. 6 
DEEDED & 4 LEASED QTRS. (1,600 Acres). Approx. 430ac 
are cultivated, 350 Acres seeded for Canola, this year & 80ac 
hay, the rest is native grass/pasture able to graze 200-250 
head of cattle. Guest Ranch has lots of accommodation and 
facilities. MLS® ID#1100413 CRAIK SK. REAL ESTATE 
CENTRE, 1-866-345-3414 www.farmrealestate.com: 

seed Cleaning 

EVANS PORTABLE SEED CLEANING- Farmers I will come 
to your farm to clean, treat and weigh your seed. I have two 
cleaners available, big or small. Rhys Evans 519-666-0454.

silos Bins

REPAIRS - Silo wall and barn wall repairs with gunnite, not 
plaster. Also silo doors, roofs, chutes, pipes, safety cages. 
Kitchener Silo 1-800-567-SILO(7456).

tanks - storage

USED STORAGE TANKS: Steel & fiberglass. Vertical & 
horizontal, cone bottoms. 500 gallons to 25,000 gallons. 
De Jong & Sons Ltd. 519-348-0523. 

 trailers

trailers

 
travel

AG-VENTURE TOURS – for farmers in 2017 to 
Brazil, Chile, Israel & Kenya. Customized group 
tours arranged. www.rwthomastours.com 
Email:bobmargethomas@gmail.com RW Thomas Inc.,  
519-633-2390.

RURAL & CULTURAL TOURS 2016/2017- Egypt, 
Jordan, Italy Villa Experience, Australia, New Zealand, 
South America, Costa Rica, Kenya, Tanzania, South Af-
rica, India, Vietnam, Cambodia, Thailand. For details: www.
selectholidays.com email: emails@selectholidays.com 
1-800-661-4326

tree transplanting

TRANSPLANTING TREES - Up to 10” trunk diameter 
w/10,000 lb. root ball. 44”, 80”, 90” & 100” tree spades. 
Transplant on your property or we have 100ac. of trees 
up to 25’ tall for sale. BOTANIX OXFORD INSTA-SHADE, 
Burgessville. 1-800-387-0246. Jan Veldhuizen. Email: 
jan@oxfordinstashade.com  www.oxfordinstashade.com

 Wood Heating

CENTRAL BOILER OUTDOOR FURNACES - Ask us 
about the “2016 FALL REBATE with savings up to $500”. 
Call for more information. Wood Heat Solutions, Frankford & 
Bancroft locations 613-398-1611   www.chesher.ca  

Woodlots

ALL STANDING TIMBER - Quality selective cutting, free 
quotes, guaranteed workmanship & payment before harvest-
ing. Joe Lucan, Langton Timber Harvesting. 519-847-5710.

STANDING TIMBER  - hardwood and softwoods. Qual-
ity workmanship guaranteed. B. Kropf Forestry Service 
Ltd., Bruce Kropf, RR 1, Shakespeare, ON, N0B 2P0. 
519-748-7422.

SAWMILLS FROM ONLY $4,397  - MAKE MONEY 
& SAVE MONEY with your own bandmill - Cut lumber 
any dimension. In stock ready to ship. FREE Info & DVD: 
www.NorwoodSawmills.com/432 1-800-566-6899 #432
STANDING TIMBER WANTED – Three generations expe-
rience. Fully insured. Quality workmanship. Payment guaran-
teed before starting woodlot. Free quotes. Morley Logging, Lu-
can. Joe cell 519-852-4985. 519-228-9999, cell 519-657-8466.

geosCienCe

ADVERTISE YOUR REAL ESTATE LISTINGS HERE!
MARKET DIRECTLY TO YOUR BUYERS!

Call 519-848-1112

519-440-8602 • roberthulley@realtyexecutives.com

Experienced in all types of 
farming & farm sales!

ROBERT HULLEY
Sales Representative

Call now to explore your buying/selling options.

RobertHulley_CC_Sept16.indd   1 2016-08-08   2:52 PM

www.pjcanada.com  
1-866-822-9662

PJ Trailers March  11/30/09  10:43 AM  Page 1

• Evaluate oil and natural gas potential on   
  properties
• Co-operative natural gas generated electricity
• Locate and drill private natural gas wells
• Valuation of oil and gas landowner royalties
• Strategic advice on leasing and field
  operations
• Free initial consultations and estimates

Call 226-238-0296
www.greatlakesgeoscience.com

Great Lakes Geo.indd   1 2016-08-16   3:52 PM
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Making the most of 
your OFA membership
Better Farming is your trusted source 
for insight, analysis, and investigative 
reporting on Ontario agriculture.

RATES AT A GLANCE

One-year
subscription for

non-OFA members

$41

Your OFA member
subscription
cost per year

$0

http://www.ofa.on.ca/


IF ONLY THE WEATHER   
CAME WITH A 6-YEAR WARRANTY.
At Kubota Canada we make exceptional quality products. To prove it, 
 we’ve introduced our best warranty ever: Enjoy a Free 6-year warranty   
or 3,000 hours* on BX, B and L Series tractors, and 6 years or 5,000*   
hours on applicable M Series tractors. Because we’re not only confident  
 in our products, we’re also committed to providing our customers  
 with the best possible experience.

kubota.ca  |  

*Whichever comes first. This warranty is only valid in Canada to Canadian Market Products distributed by Kubota Canada Ltd. Available on BX, B, L, MX, M, M5 and M6 Series tractors. See your dealer for complete details.

http://kubota.ca/
http://kubota.ca/
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FONT DISCLAIMER: 
The fonts and related font software included with the attached electronic mechanical are owned (“Y&R Proprietary Fonts”) and/or licensed (“Y&R Licensed Fonts”) by The Young & Rubicam Group of Companies ULC. 
They are provided to you as part of our job order for your services, and are to be used only for the execution and the completion of this job order. You are authorized to use the Y&R Proprietary Fonts in the execution 
of the job order provided that any and all copies of the Y&R Proprietary Fonts shall be deleted from your systems and destroyed upon completion of this job order. You warrant and represent that you have secured 
the necessary licenses for the use of Y&R Licensed Fonts in order to execute our job order and will abide by the terms thereof.

YOU’VE DONE THIS RIDE

A HUNDRED TIMES IN YOUR MIND 

WITH CONFIDENCE BUT NOW

THE FEAR IS DIGGING IN.

GOOD THING YOUR

DETERMINATION HAS

A STRONGER GRIP.

WILL DOUBT TAKE YOU DOWN?

NEVER. YOU TAKE IT ON.  

NOTHING GETS IN YOUR WAY. 

WHICH IS WHY YOU NEED

A TRUCK THAT’S

MEET THE ALL-NEW 2017 SUPER DUTY® .

FORD.CA/SUPERDUTY
Vehicle(s) may be shown with optional features. *On F-450 DRW with 6.7L-V8 diesel engine. When properly equipped with available factory-installed equipment. Class is Full-Size Heavy Duty Pickups over 8,500 lbs. GVWR 
vs. 2016 competitors. **On F-350 DRW with 6.2L-V8 gas engine. When properly equipped. Class is Full-Size Heavy Duty Pickups over 8,500 lbs. GVWR vs. 2016 competitors. ***On F-250/F-350 with 6.7L-V8 diesel engine 
with automatic transmission. When properly equipped. Class is Full-Size Heavy Duty Pickups over 8,500 lbs. GVWR vs. 2016 competitors. †F-Series is the best-selling line of pickup trucks in Canada for 50 years in a row, 
based on Canadian Vehicle Manufacturers’ Association statistical sales report up to 2015 year-end. ©2016 Ford Motor Company of Canada, Limited. All rights reserved.

BEST-IN-CLASS 
MAX. TOWING 
32,500 LBS*

BEST-IN-CLASS 
PAYLOAD
7,630 LBS**

BEST-IN-CLASS 
440
HORSEPOWER***

BEST-IN-CLASS 
925 LB-FT 
OF TORQUE*** 

†
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http://ford.ca/SUPERDUTY
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